HE EASTERN UNDERWRITER 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 


[SUCCEEDING THE JOURNAL. OF INSURANCE EcoNOMICS, ESTABLISHED IN 1899] 








| Fourteenth Year; No. 16 


Fi 


forced by Conditions, 


New York and Boston, Thursday, April 17, 1913. 











HOME UNDERWRITERS 


TO BE LAUNCHED 


Home _Irisur- 
ance Company Decides to Create 
an Annex. 


TIRED OF WAGING LOSING FIGHT. 


' Unwilling to Concede to Competitors 


Business Opportunities That Are 
Denied It. 


Tired of waging almost single-handed 
its fight against underwriters’ agencies, 


' and unwilling to concede to its com- 


petitors opportunities for business- 
getting denied it, the Home Insurance 
Company has decided to join the large 
number of corporations having an- 
nexes, and will shortly launch the 
Home Underwriters of the Home In- 
surance Company. 

The reasons for this radical depart- 
ure on the part of the corporation, are 
thus set forth by President E. G. Snow: 

“This does not mean that the Home 
has changed its view of the single 
agency question, nor that we have any 
{intention of duplicating our agency 
plant in which, with ample reason, we 
take pride and satisfaction: 

“It means simply that after advo- 
cating in the larger organizations of 
companies, the limitation of agencies, 
with little support and no success, and 
it being evident that the agents, how- 
ever much gome of them may desire to 
make the principle effective, are en- 
tirely helpless in the matter, no other 
course appears open to us unless we 
are willing to concede to certain of our 
competitors opportunities denied to the 
Home. 

“Whenever the agents in any locality 
are able to agree upon a rule limiting 
company representation and to enforce 
it in spirit and in fact, we shall be 
among the first to support them.” 


A Consistent Opponent. 

Both in the Eastern and the West- 
ern fields the Home has consistently 
fought for agency limitation, and has 
opposed the underwriters’ agency pro- 
gram, contending that it merely served 
as a pretext for overcoming the limita- 
tion rule. At Chicago, Buffalo, Pitts- 
burgh, Philadelphia and Baltimore, 
Where agency limitation rules were 
adopted, the Home cancelled the com- 
Missions held by its plural representa- 
tives, only to find the openings thus 
treated pre-empted by competitors with 
Tecently-formed underwriters’ agencies. 


Will Force the Issue. 
The action of the Home will precipi- 


fate a crisis and the whole subject of 


inderwriters’ agencies must now per 
force be threshed out by company 
¢ ficials and local men to a definite con- 
lusion. 


DIRECTORY OF DEPARTMENTS 


Page 





ife Insurance 
ditoral 

fire Insurance 
sualty & Surety 





~ THE HOME 


INSURANCE COMPANY 


NEW YORK 


Fire, Lightning, Wéindstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Inland, 
Sprinkler Leakage, and Registered 
Mail Insurance 


gas Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 





ELBRIDGE G. SNOW, President 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
producing business. Salary positions to 
the right men.  Territory—IIlinois, 
Ohio and Indiana. Full Information 
in first letter. Address, Organizer, 


Care THe EAsTerRN UNDERWRITER, 
105 William Street, New York City. 














$3.00 a Year; 


15c. per Copy 


RISE IN PROTEST 
AGAINST TAX LEVY 


| Proceeds of Policies, Return Premiums, 
and Even Agents’ Compensation 
Classed as “Income.” 
DELUGE OF 


PROTESTS FILED. 


Mutual Companies Taxed, but “Frater- 
nal” Exempt—$4,000 Limitation 
Ignored in Insurance. 





| COMMITTEE ON THE JUDICIARY, 
| HOUSE OF REPRESENTATIVES U. S. 
WASHINGTON, D. C. 

| April 14, 1913. 
|Mr. Lathrop E. Baldwin, Mgr. New 
| England M. L, Ins. Co., 141 Broad- 
| Way, New York City. 

| Dear Mr. Baldwin: 

| received your telegram of the 12th 
in regard to the Income Tax Bill. 

The provision taxing the proceeds of 
life insurance policies is due to a mis- 
take in drafting the bill and will be 
| corrected. Such proceeds were in- 
tended to be stated as- exempted from 
the tax. 

| am glad that you wrote me in refer- 
ence to the matter and hope to hear 
from you whenever there is anything 
pending in which you are interested. 

Very truly yours, 
(signed) WALTER I. McCOY. 

Washington, D. C (Special.)—All 
Members of Congress and particu- 
larly Representative Hull of Tennessee, 
who drafted the income tax section of 
the new tariff bill, are being deluged 
with protests from life insurance com- 
panies, general agents, agents and 
policyholders, against the application 
of the tax to the proceeds of life insur- 
ance and return premium dividends. 





Life insurance men and many thou- 
sands of policyholders who have had 
an opportunity to examine the income 
tax section of the tariff bill are rising 
in indignation at the unprecedented 
levies upon insurance money. Not only 
does the bill aim to tax the proceeds of 
policies—not the income from proceeds 
—but the return portion of the premium 
—the policyholders’ own money—which 
is classed as “income.” The _ policy- 
holders’ money is taxed four separate 
times with this income tax and, as 
President Darwin P. Kingsley of the 
New York Life. says. it time the 
policyholders made themselves heard 
on the subject of insurance taxes e 

Under a peculiar construction of the 
bill it is evident that general agents 
will be penalized to the extent of a tax 
on all the money passing through their 
hands for the compensation of their 
agents, for the companies are required 
to deduct from such payments the 
amount of the tax as “income.” WNo- 
body in the life insurance business nor 
its policyholders seems to stand any 
chance of escaping the provisions of 
the income tax, no matter how small 
his net income may be and in entire 
disregard of the $4,000 exemption that 
others would have. 

Mutual life insurance is taxed, but 
“fraternals” are exempt, although the 
exemption clause exactly describes the 
status and functions of mutual life in- 
surance companies. They are not or- 
ganized for profit, many of the com- 

(Continued on page 9.) 
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INCONSISTENCIES MANY; 
INTENTION PERVERTED 


ANALYSIS BY ROBERT LYNN COX 
OF PROVISIONS. 
Net Reserve Additions, Mortgage In- 
terest Payments and Compensa- 
tion, All Subject to Tax. 


Robert Lynn Cox, general counsel and 
Association of Life 
Insurance Presidents, has made a care- 


manager for the 


tul analysis of the provisions of the 
income tax section of the bill and he 
reveals some surprising features that 
are so glaringly inconsistent that he is 
of the opinion that the language does 
not represent the intention of thé 
authors of the bill and he shows evi- 
dence of perversion of the apparent in- 
tent in several instances. 

Mr. Cox emphasizes the fact that the 
bill, as far as it is understandable or. 
the points, taxes, in addition to “pro- 
ceeds of policies” return premiums, 
ete., yearly additions to the reserve, all 
mortgage interest payments in a pecu- 
liarly pernicious manner and also the 
sums paid out by the companies as 
“compensation” which amounts to a 
tax on the agents regardless of their 
income. 

Mr. Cox says: 

“Raising the points in the order in 
which they appear in the bill, we call 
attention to pussible results which may 
or may not have been intended  Inten- 
tion is of little importance except as it 
can be spelled out from the language 
itself Ve must, therefore, assume that 
it means what it says so far as mean- 
ing can be determined. The danger of 
the present sivuation seems to be that 
in order to carry the general tariff bill 
through, there is a disposition on the 
part of the men in command not to 
permit amendment of the bill in anv 
important particular, even though ad- 
mitted that it does not accurately ex 
press in its reference to insurance the 
intention of those who drew it 

“In the definition of net income ref- 
erence is made to the proceeds of life 
insurance policies paid upon the death 
of the persou insured. It appears to 
make such proceeds income and as such 
taxable The question arises as to 
whether this is a reasonable construc- 
tion and also us to what becomes of the 
proceeds of endowment policies, sur 
render values. and other payments on 
policy and anauity contracts. If the 
words appearing in the lines quoted are 
intended to make merely the income 
from the proceeds of policies paid upon 
death taxable, as some have suggested, 
why mention it at all since such income 


is surely taxable under the general pro- 
visions of the bill? 

“In sub-division E, which provides 
for taxation ‘at the source,’ we find on 
page 141, line 4, that mortgagors are 
required to withhold the tax on their 
interest payments if in excess of $4,000, 
and also the tax on interest of any 
amount if the mortgagor is a corpora- 
tion (page 142, lines 16 to 25). It also 
provides that insurance companies shall 
withhold not only the tax on salaries 
but also ‘compensation, remuneration 
and emolument’ exceeding $4,000, which 
would seem to cover moneys paid to 
agents working on a commission basis 
and used largely to pay the commis- 
sions of sub-agents. 

“The confusion likely to arise from 


ee 


COMPANIES EXPOSE PERNICIOUS TAX FEATURES 





gross income, contrary to the conten- 
tion of life insurance companies under 
the old law and sustained by the Fed- 
any other department of the business. 
Then again, there is the problem of the 
eral Courts. But the question arises 
as to whether this language does not go 
further and would compel the payment 
of a tax on the net addition required by 
law to be made each year to reserve 
funds. If such addition to reserves is 
taxed under the changed phraseology, 
such tax in most cases would be sev- 
eral times the amount imposed by the 
present law. There is a difference of 
opinion among attorneys as to the mean- 
ing of this part of the bill, so who can 
say what will be the opinion of the Su- 

















= a . 


person insured. 


Sec. Il, 





PROCEEDS OF POLICIES TAXED 


Sec. II, Paragraph B. That, subject only to such 
exemptions and deductions as are hereinafter 
allowed, the net income of a taxable person 
shall include income derived from any source 1 
whatever, including the income from but not 
the value of property acquired by bequest, 1 
devise, or descent, also the proceeds of life i} 
insurance policies paid upon the death of the 


MUTUAL ORGANIZATIONS EXEMPT 


Paragraph G. 
that nothing in this Section shall apply to 
" fraternal and beneficial societies, 
orders or associations operating under the 
lodge system and providing for the payment iI! 
of life, sick, accident, and other benefits to 

the members of such associations and depend- 
ents of such members. 


} 


Provided, however, 











| 








the provisions of this section leads to 
the inquiry as to whether or not the 
Income Tax Division of the accounting 
room of life insurance companies will 
not hereafter require more clerks than 
deduction of the tax by mortgagors who 
may fail to pay over the tax to the 
Government through insolvency’ or 
otherwise, but for which the insurance 
company may nevertheless be held per- 
sonally liable. (See page 144, lines 4 
and 5). 

“On page 146, lines 15 to 20 inclusive, 
the wording of the present corporation 
tax law has been changed with the ap- 
parent intent of making it more certain 
that dividends or return premium pay- 
ments must be reckoned as a part of 


preme Court if the question must be 
carried there for determination. 
Meaning Should be Clear. 
“Those who had most to do with the 
drafting of this bill have declared that 
it did not increase the burden of life in- 
surance companies, and one is reported 
in the newspapers as having said that 
it was not intended to tax payments to 
beneficiaries. It is to be hoped that this 
belief, showing a friendly attitude, may 
enable insurance companies to secure 
amendments that will make the mean- 
ing of the bill clear in its application 
to the life insurance business. Certain- 
ly in its present form no one can tell 
with certainty what it does mean. There 
are many defects which serve to obscure 
(Continued on page 9.) 


INCOME TAX LEVY 
AN ECONOMIC FOLLY 


SAYS PRES. DARWIN P. KINGSLEY 
IN SHARP LETTER. t 


New York Life Now Pays Over $1,000,. 
000 in Taxes—Should Come Under 
Mutual Exemption. 





President Darwin P. Kingsley of 
New York Life, has sent to the 759 000 
policyholders of the Company a letter 
appealing to them to take a stand for 
their rights and protest to their Sena. 
tors and Congressmen at Washington 
against the taxing of insurance money. 
President Kingsley tells them that it js 
time for them to speak out and tha: 
they should have spoken out long ago. 

Mr. Kingsley points out that the 
State and Federal Governments already 
take from the New York Life Insurance 
Company over $1,000,000, which would 
otherwise revert to the policyholders 
either in cash or in the reduction of 
insurance cost, yet the Federal Govern- 
ment now proposes to increase its taxa- 
tion by a sum impossible at present to 
estimate. 

That the policyholders are entitled to 
the same exemption as members of 
other mutual organizations, is a point 
on which President Kingsley lays em- 
phasis. Mutual benefit organizations 
are exempt under the law and mutual 
stock companies are in practical opera- 
tion just as mutual as they. He says: 
“The bill exempts them becanse they 
are not organized for profit. Neither 
are we. It exempts them because they 
have no capital stock. Neither have we 
Every sound argument for their exemp- 
tion, is an argument for our exemption. 
All life insurance conducted not for 
profit, but for mutual protection, should 
be exempt.” 

President Kingsley’s letter follows: 

New York, April 14. 1913 

My Dear Sir: I appeal to you as a 
policyholder in this Company (possibly 
in others) to write your Congressman 
and Senators in Washington immedi- 
ately, protesting against the economic 
folly and the wrong to you personally 
involved in the income tax section of 
the pending tariff bill, which taxes the 
net income of life insurance companies 
operating on the mutual plan. 

Theoretically, if your net income is 
$4,000 or less, you pay no income tax 
under this bill. But ag the bill reads. 
4ou will be taxed whatever your income 
may be, and in this way: 

The bill proposes to tax all life insur- 
ance companies operating on the mutual 
plan 1 per cent, on their net income. 
You will therefore be taxed. If you 
had been improvident and neglectful of 

(Continued on page 9.) 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
, «Do Things”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











Great Southern Life Insurance Co., Houston, Texas 





J. T. SCOTT, Treasurer 


OUR RECORD 


Commenced Business Nov. 1, 1909 


Insurance 
in Force 


Gross Assets (Paid-for) 


Dec. 31, 1909 


$655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31,1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 


For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 
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A DISCRIMINATION AGAINST LIFE INSURANCE 





TAX MUTUAL COMPANIES 
BUT NOT ASSOCIATIONS 


ALTHOUGH NONE GETS BENEFITS 
BUT POLICYHOLDERS. 








Piutual Life Shows Inconsistency— 
Great Britain Exempts from Tax 
Insurance Payments. 





The Mutual Life of New York in a 
letter to its policyholders shows the in- 
consistency of the income tax provisions 
of the pending Tariff bill, which ex- 
empts mutual associations and frater- 
nals, but levies the tax on members of 
a mutual life insurance company, where 
the distinction. it is pointed out, is not 
very clear as far as the application of a 
tax is concerned, because a company or- 
ganized on the mutual plan has no cap- 
ital stock and no stockholders or others 
to share the profits, which go only to 
the policyholders. 

rhe enormous sums that the Mutual 
Life has paid out for taxes reveals the 
increasing burden that is being placed 
on the policyholders is taxed in several 
different ways, as it passes through the 
different channels from premiums, into 
reserves, return dividends, cash sur- 
render values, until the final maturing 
of the policy by death or otherwise. 

The Mutual Life paid out last year 
one and one-third millions for taxes, 
more than a quarter of which was for 
the corporation income tax. The letter 
sent out by the company urged the pol- 
icyholders to protest against this in- 
creased tax burden, reads as follows: 

April 15, 1913. 
To the Policyhclders: 

There is pending in the Congress of 
the United States a bill entitled “A Bill 
to Reduce Tariff duties and to Provide 
Revenue for the Government, and for 
Other Purposes.” Section II. of this bill 
provides for an Income Tax. It is 
about this feature of the bill that we 
are writing to you as a policyholder of 
this Company. If the bill becomes a law, 
the heavy burden of taxation now borne 
by the policylelders of this and other 
life insurance companies doing  busi- 
ness in this country will be very ma- 
terially increased. For the year 1908 
this Company paid taxes amounting to 
$1,118,131.97; for the year 1909, $1, 
106,639.74; for the year 1910, $1,174,162.- 
28; for the year 1911, $1,125,697.61, and 
for the year 1912, $1,323,534.77. With 
the exception of a few thousand dollars 
paid in foreign countries, these enor- 
mous sums represented tax payments 
made to the various States of the United 
States in which the Company did busi- 
ness during those years. Of the amount 
paid in 1910, $09,299.24 represented the 


United States Corporation Tax; of the 
amount paid in 1911, $59,236.53 repre- 
sented such tax, and of the amount paid 
in 1912, such tax was $233,187.85. 

It is now proposed by this Income 
Tax measure to add still further to the 
burden of this Company and its policy- 
holders. Whatever may be said in favor 
of a tax upon income, a tax which falls, 
directly or indirectly, upon the policy- 
holders, as such, is palpably unjust. 
It is not economic. In Great Britain, 
the original home both of life insurance 
and of the income tax, an express pro- 
vision of law has always exempted from 
the income tax, moneys paid by policy- 
holders in premiums for the insurance 
of their lives, and such moneys are now 
permitted to be deducted by them up to 


so with respect to mutual life insurance 
companies. A mutual life insurance 
company possesses no capital stock. 
Such companies are not engaged in 
business for gain. There are, therefore, 
no stockholders sharing in the profits 
of the compary. The policyholders of 
such a company are themselves the 
owners of the company. The entire as- 
sets of the company belong to them, and 
hence any tax levied upon the net in- 
come of such a company, must be paid 
from the funds of its members. While 
the tax is collected from the company, 
it is, in fact, paid by the policyholders. 
The proposed income tax exempts all 
individual incomes to the extent of 
$4,000. You, as a policyholder, will not 
get the benefit of this exemption be- 





EFFECTS OF PROPOSED TAX 


Proceeds of life insurance policies would be taxed 


as “income.” 


Policyholders would be taxed four times on the 


same money. 


Return portion of Premium paid will be taxed as 


“ dividends.” 


Proceeds of endowments, cash surrender values 


and annuities 


under “income derived 


from any source whatever.” 


Policyholders of strictly mutual life insurance 
companies would be taxed, but “ Fraternals” 


are exempt. 


Puts tax on net addition required by law to be 
made each year to reserve funds. 

Persons carrying life insurance would be taxed 
regardless of the intention to exempt those 
having a net income of $4,000 or less. 














the sixth part of their taxable income. 
It is, of course, proper that life insur- 
ance companies should contribute their 
full share toward the support of the 
Government under the protection of 
whose laws they do business. This they 
do by stimulating savings and by les- 
sening pauperism. The savings of the 
policyholders, through insurance, stim- 
ulate trade and increase the taxable 
wealth of the community. The property. 
in which these savings are invested pays 
its full share of taxation. However, no 
tax which a life insurance company is 
obliged to pay out of the contributions 
made to it by its policyholders as pre- 
miums for insurance, can be justified on 
economic principles. Especially is this 


cause the members of the Company as 
a whole are taxed upon the entire net 
income of the Company. Whatever 
amount the Comapany pays as a tax, 
diminishes by so much the surplus of 
the Company and increases the cost of 
your life insurance. An increase in the 
cost of administering the business of 
the Company enhances the premiums 
required to be paid by the policyholders 
of the Company. 
Susceptible of Harsh Constructruction. 
Furthermore, this income tax bill is 
susceptible of a construction which 
will tax the proceeds of your life tnsur- 
ance policies received Dy you or your 
beneficiaries as death claims, endow 
(Continued on page 9.) 


POLICYHOLDERS PAY 
FOUR SEPARATE TAXES 


ALL ON SAME INSURANCE MONEY, 
SAYS JUDGE DAY. 








Nature of Tax Fundamentally and 
Morally Wrong—Iinsured Pays the 
Cost Ultimately. 





President William A. Day of the Equit- 
able Life has appealed to the. policy- 
holders to work against the inclusion in 
the Income Tax bill of the present pro- 
visions affecting insurance which, he 
says, would result in the payment by 
policyholders of four taxes in all. 

“It is neither the duty, the desire nor 
the intention of the Equitable Society,” 
says Judge Day, “to oppose the taxing 
of the incomes. It is, however, our duty 
and our purpose to urge the correction 
of the very serious mistake that has 
been made in that part of the proposed 
Income Tax law which requires policy- 
holders to pay taxes more than once 
on the same money. 

“The proposed law as it relates to life 
insurance companies is extremely vague 
and difficult to understand. Whatever 
the intent may have been, the language 
used is clearly open to the interpreta- 
tion that policyholders will be required 
to pay three taxes in addition to the 
tax already recuired on their premiums 
by the States, making four taxes in all, 
as follows: 

“*First Time.—The money applied to 
the payment of premiums is directly 
taxed as a part of the income of the in- 
sured, if a ‘taxable person.’ 

“Second Time.—tThe bill specifically 
requires the payment of a tax on ‘the 
proceeds of life insurance policies paid 
upon the death of the person insured,’ 
and in addition requires the payment of 
a tax on ‘income derived from any 
source whatever,’ which may include 
the proceeds of endowment policies, 
cash surrender values, and annuities. 

“*Third Time —The bill also requires 
the life insurance companies to pay a 
tax on the annual savings returned to 
policyholders as dividends, or refunds, 
whether these refunds have been accu- 
mulated in one year or over a long 
period of years. It also requires a tax 
on the sums srt aside out of premiums 
for what is known as the ‘reserve,’ or 
the amount which is accumulated from 
year to year to pay the policy. This 
reserve has always been considered as 
the equivalent of a savings bank de- 
posit, and therefore has been free from 
taxation in any form. 

“‘Fourth Time.—In addition to the 

(Continued on page 9.) 














independence. 


YOU DON’T HAVE TO WAIT 


Until July 4th to sign your personal declaration of 


Take up the Life Insurance Business. 


Secure an agency contract NOW with The Prudential. 
WRITE US TO-DAY ABOUT IT : 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 


Incorporated as a Stock Company by the State of New Jersey 


FORREST F. DRYDEN, President 
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NEW ANNUAL PREMIUM RATES OF CONNECTICUT GENERAL LIFE 
NON-PARTICIPATING. 

Endowment At Age 70 Iny. Bona 
Age Ordinary 10 Pmts. 15 Pmts. 20 Pmts. Full-Paidat60 10 Years 15 Years 20 Years 25 Years 30 Years 35 Years AtAge 75 20 Yrs. 10 P. 20 P. 20 Yr- 
; 35. 26.46 21.94 15.79 88.84 66.34 40.49 3131 25.47 21.67 15.14 6636 23.34 48.94 
= Alas Moe 36.30 26.89 2231 16.21 88.89 56.39 40.55 3138 26.57 21.67 15.50 6642 23.77 4g40 
oe .ccaced 15.32 36.87 27.33 22.67 16.64 88.93 66.44 40.61 3145 25.65 21.78 15.85 6648 2420 4844 
© oarnacs 15.68 37.49 27.79 23.06 17.10 88.98 56.50 40.68 31.53 25.74 21.90 16.24 66.56 2465 4849 
Se 8 16.05 38.13 28.27 23.47 17.61 89.04 56.57 40.76 31.62 25.86 22.04 16.66 6664 25.14 4856 
OS esicats 16.43 38.78 28.77 23.89 1813 89.09 56.63 40.83 31.72 25.97 22.19 17.09 66.73 25.62 4863 
Oe cs scans 16.54 39.46 29.28 24.32 18.69 89.15 56.70 40.91 3182 2610 22.35 17.54 6681 2612 4869 
~ eae: 17.28 40.17 29.81 2477 19.28 89.21 56.77 41.01 3193 2624 22.58 18.01 66.91 2665 4876 
eee: 17.12 40.90 30.37 25.25 19.92 89.29 56.87 41.11 32.06 2640 22.78 18.51 67.01 27.21 4884 
saunas 18.20 41.66 30.94 25.72 20.69 89.36 56.95 4121 3218 2656 22.94 19.04 67.13 27.80 48.93 
“pean: 18.7 42.45 31.54 26.23 21.32 89.44 57.05 4133 3233 26.74 28.17 19.60 6725 2840 49.01 
Raeheee 19.24 43.26 32.16 26.77 22.10 89.52 57.15 41.46 3250 26.96 23.44 20.21 6/39 29.03 4910 

= ease 19.7! 44.12 32.80 27.32 22.94 89.63 57.26 41.60 32.67 2718 23.73 20.83 6753 29.68 492 
OB iiccuon 20.38 45.00 33.47 27.90 23.85 89.72 57.38 41.75 3286 27.44 24.05 2149 67.70 30.36 4933 
OE coast 21.00 45.92 34.18 2851 24.82 89.84 57.53 41.93 33.09 27.72 24.49 22.20 67.88 31.09 49.46 
“piled: 21.66 46.87 34.90 29.14 25.87 89.95 57.67 42.11 3332 28.03 24.80 22.94 68.07 31.83 4958 
 raaiiee © 22.26 47.84 35.66 29.89 27.08 90.08 57.83 42.32 33.59 2836 25.23 23.73 6828 32.62 4974 
Bee 23.09 48.87 36.45 30.48 28.28 90.22 58.01 42.55 3389 28.75 26.72 24.58 6852 3344 49.90 
Oe ccases 23.87 49.94 37.29 31.22 29.65 90.39 58.22 4281 3423 2818 26.24 25.47 68.79 3432 50.10 
eae 24.7 51.03 38.13 3197 $1.18 90.55 58.43 43.09 34.59 2963 2681 26.43 69.08 35.22 50.30 
* paabee 25.57 52.19 39.04 32.78 32.76 90.74 58.67 43.41 35.00 30.15 27.45 2745 69.40 3618 50.53 
ene 26.50 53.36 39.98 33.61 34.59 90.94 58.95 43.76 35.46 30.72 28.14 2853 69.75 3718 60.80 
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USES SOME STRONG LANGUAGE 


ECHO OF ASSOCIATION DINNER. 





Jno. |. D. Bristol Declines Membership 
and Brands Practices as “Criminal” 
—He Blames Associations. 





Jno. I. D. Bristol, manager for the 
New York City agencies of the North- 
western Mutual Life, has sent a letter 
to President Edward W. Allen, presi- 
of the Life Underwriters Association 
of New York, declining membership in 
the association in terms that bristle 
with invective. He likens some general 
agents to “thieves” and blames the 
National Association particularly for 
countenancing a condition where “bar- 
bers, floor-walkers,” etc., can get com- 
mission on business. Mr. Bristol’s let- 
ter follows: 


April 8th, 1913. 
Mr. Ed. W. Allen, president, 
The Life Underwriters Association 
of New York, 220 Broadway, City. 
Dear Mr. Allen: 

I have your greatly appreciated letter 
of the 2nd instant, urging me to be- 
come a member of The Life Under- 
writers Association of New York. 

This I cannot do, until the Associa- 
tion has done something in an emphatic 
and unmistakable way, to divest life 
insurance of the crimes and criminals 
that are everywhere associated with 
the business. All of this was very 
mildly gone into, in acceding to your 
kind invitation to address the members 
of your Association on the evening of 
the 31st ultimo, 

I know of no Association of this kind 
that has done anything during the last 
twenty years to prevent barbers, floor- 
walkers, cashiers, bookkeepers, elevator 
men, porters, proprietors of bootblack 
stands, real estate men, fire, accident 
and plate glass insurance agents, and 
other varieties of people, from preying 
upon the work of the regular life insur- 
ance men. To such an extent has this 
gone, that the regular men are becom- 


ing the employers of the other class, 
and this is so marked a feature of the 
“profession” (?) that the better class 
of men, who could make life insurance 
what it should be, have been for years 
avoiding the business. I blame the 


Life Underwriters Associations of this | 


country, and the National Association, 
particularly, for these deplorable condi- 
tions, under which life insurance can- 














not even be termed a _ business—let 
alone a “profession.” The non-action | 
of Associations is encouraging the | 
petty thieves who interfere with the | 
business of regular life insurance | 
agents; and the general agent and | 
manager, in the guise of the master | 
thief, is aiding the petty thieves to| 
demolarize his own men. It is a dis-| 
graceful state of affairs, and no other | 
business can show a similar condition | 
of things or any such history. | 

T must have conclusive evidence that | 
the majority of the members composing 
the Life Underwriters Associations of | 
this country are sincere in desiring any | 
change, before I can consider member- | 
ship. Feeling as I do—and this letter | 
very inadequately expresses those feel- 
ings—I must decline to have anything 
to do with the Associations in question, 
until some of them, at least, have put 
themselves absolutely on record in 
favor of life insurance commissions for 
life insurance men only. 

Very sincerely yours, 
(signed) JNO. I. D. BRISTOL. 





LIMIT ON MINORS SUSTAINED. 





The limitations set by law on the 
amount of insurance that may be paid 
on the life of a minor were sustained 
by Justice Wheeler in the New York 
Supreme Court sitting at Buffalo. The 
court held that where one or more in- 
dustrial companies had policies on the 
life of a minor, the total amount of 


North American 
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General Agents and District Man- 
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Join the 
Money Makers 


tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
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that DO SELL. 
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San Antonio Life Insurance Company, *%AX7o™° 


HENRY A. HODGE, President 


Surplus to Policyholders | Insurance in Force, $4,715,584.00 


$388,324.02 2064 policies, with prems., $163,100.92 
GAINS DURING 1912 
Assets Premium Income Interest Income Policy Reserves 
$57,088.47 $18,704.10 $6,806.67 $64,529.10 


INSURANCE IN FORCE, $631,934.00 
GROWTH IN ASSETS 
1911—$485,915.57 


1910—$426,085.00 1912—$543,004.04 
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insurance payable cannot exceed the 
amount fixed by law even when the 
beneficiaries under the policies are 
different persons. 
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LIFE INSURANCE AND SOCIETY 


ADDRESS BY COURTENAY BARBER 





Shows How It Fulfills Requirements 
of the Man in Relation to the 
Society. 





In an address at the Western Reserve 
University, Cleveland, Courtnenay Bar- 
ber, general agent of the Equitable Life 
at Chicago, told of the practical uses of 
life insurance and traced the relation of 
the individual to the community. He 
showed the increasing responsibilities of 
a man and the necessity of his assuming 
them. Mr. Barber said in part: 

“Life insurance fulfills these require- 
ments. It makes him think of his re- 
sponsibility to society. It helps him to 
appraise his potential value as nothing 
else can. It requires an accurate judg- 
ment in regard to his productive ability 
and enables him to look into the future 
with courage and hope. It gives him 
the opportunity to do quite the biggest 
thing which he is at that time capable 
of doing in measuring up to this new 
standard. If he uses this opportunity, 
he becomes conscious of having made a 
start toward the repayment of his ob- 
ligation to society. 

“This first problem is often the most 
difficult one to solve and because of this, 
when solved, it proves to be of very 
ereat significance in the future progress 
of the one who has solved it. It helps 
a man to be conscious of what it means 
to measure up to the full stature of a 
man. The debt that he starts out to pay 
must never be increased, but on the 
other hand he must make progress day 
by day in reducing it. His only asset is 
his potential value plus the years be- 
fore him, which he hopes to use in pay- 
ing up his life debt. The more he thinks 
of this, the bigger he grows and the 
more he desires to fill a man’s job in 
the world, which is—‘to fulfill every ob- 
ligation that heiongs to a man’—his per- 
spective of life is trued up and he is 
filled with inspiration just because he 

a man living in a world that needs 
him and is counting on him. 

Responsibility to Society. 

‘When the young man reaches that 
important place in society where he is 
the head of a ‘amily, his responsibility 
as a member ct society ought to reach 
its highest development, as his objective 
is more intimately related to him than 
ever before in the members of his own 
family. Socieiy places a responsibility 
upon a man for the care and support of 
his family while he is here and provides 
severe punishment to one who avoids or 
shirks this responsibility. 

“A man’s family belong to him. ‘His 
responsibility is to bring them to ma- 
turity with full physical, mental and 
moral equipment. This means that he 
has a direct obligation to his wife for 
life and his children at least during 
their dependent years. This represents 
a major problcm, one that it is quite 
impossible for a man to handle alone. 
He must have the co-operation of others, 
to guarantee, should he not be here to 
fulfill this full responsibility, that a part 
at least of his responsibility may be in- 
sured through the co-operation of others 
toward whom he assumes a like respon- 
sibility. 

“His family group become his prefer- 
red stockholders, which he has made 
them. His job is to provide, in the 
event of an eaforced liquidation, which 
would ensue in the event of his prema- 
ture death, for a_ settlement with 
preferred stockholders at as near 
one hundred cents on the dollar as possi- 
ble. The highest measure of a guaran- 
tee of this can only be secured through 
the institution of life insurance. 

“May I here point out what I regard 
as quite the most complete and valuable 
service which the life insurance institu- 
tion is capable of rendering to the family 
group, which represents the most im- 
portant objective in society to which our 


lis 
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service relates. In my definition of life 
insurance, I pointed out that its func- 
tion was to insure a ‘Life Result.’ That 
result, as far as beneficiaries in a family 
group are concerned, is expressed in the 
form of an incume produced and shared 
with them to meet their needs. There- 
fore, the insuring of such a result must 
provide, where the producer ceases to 
produce, for an income to be paid to the 
beneficiaries who previously shared in 
his production. The payment of a princi- 
pal sum to tne beneficiaries does not 
necessarily assure them an income, for 
there are many contingencies that inter- 
fere with such a result. Therefore, to re 
move all such «ontingencies at the time 
the producer makes the provision for his 
beneficiaries, is the only sure way of 
insuring the life result. 
Needed in all Enterprises. 

“IT am sure no one could possibly be- 
lieve that the service of life insurance 
is limited to the needs of such persons 
who are part of a family group and de- 
pendent upon the producer in that 
group. Wherever man becomes an im- 
portant factor in any enterprise, as far 
as its future development is concerned, 
wherever his relationship to any inter- 
ests affect the value in a special way, 
and when others would suffer a loss 
should he become disassociated by death. 
then the same need of the co-operative 
service of a life insurance institution 
becomes apparent. 

“All business, in fact all human effort, 
if worthy, must relate itself in an im. 
portant way to the progress of society in 
its development. Therefore, success 
should be insured and failure insured 
against. As this is a world of men, it 
is the human factor that must be de- 
pended upon for success. Every failure 
of a legitimave undertaking effects a 
shock to sociecy and temporarily inter- 
feres with progress. Whenever . such} 
failure is due to the uncertainty of life! 
evidencing itself in taking away an im- 
portant human factor in the enterprise, 
which is very frequently the case, such 
a failure is preventable by the use of 
life insurance service. 

“A great movement relating to the 
conservation of health is sweeping over 
this country and its purpose is to elim- 
inate preventable causes Society is be- 
coming much concerned about prevent- 
able causes that bring about most harm- 
ful results. While this splendid appre- 
ciation of the importance of eliminating 
preventable causes in relation to health 
is developing in society, it would be 
quite consistent and of equal import- 
ance for socicty to appreciate that the 
institution of life insurance is capable 
of eliminating preventable causes of 
failures by reason of the premature 
death of individuals who were respon- 
sible for the success of the business with 
which they were identified. 

“Life insurance is the great shock 
absorber in the one parent holding cor- 
poration ‘society,’ which in a democracy 
is supposed to control every business 
that is permitted to exist as a subsidi- 
ary and the success of every such busi- 
ness means much to every member of 
the holding osrporation; therefore, in| 
so far as man is responsible for the suc-| 
cess of the business with which he is! 
identified and in so far as he is depend- 
ent upon life to enable him to succeed, 
will society be dependent upon the ser- 
vice of a life insurance institution to in- 
sure this success.” 








PEREZ F. HUFF MAKES A RECORD. 





Wrote $500,000 Last Month, Giving 
Union Central Life Largest Indi- 
vidual Monthly Premiums. 





Perez F. Huff ranked first in paid- 
for business for the Union Central Life 
for March and also for the first quar- 
ter. He gave the company new paid 
premiums of nearly $11,000 for the 
month and for the first quarter he 
gave the company a record business 
for that period. Mr. Huff's business 
for all companies for March was $500,- 
000. 





SAN ANTONIO LIFE’S GROWTH. 





Texas Company Makes Great Progress 
in All Departments—Has Strong 
‘Staff and Directorate. 





The development of the business of 
the San Antonio Life Insurance Co. of 
Texas, should be most gratifying to its 
management, for its three years of busi- 
ness have been marked by consistent 
progress along sound lines. At the 
close of business last year the Com- 
pany had admitted assets amounting to 
$543,004 and in addition it had over 
$20,000 other assets for which no credit 
is made in its financial statement. 

The insurance in force was about 
$5,000,000 in December and the Com- 
pany hag done an excellent business in 
the first quarter adding materially to 
that total. The gain in insurance in 
force amounted to $631,934 and the 
premium income of $163,100 is an in- 
crease of nearly $19,000 over the 
previous year. 

The San Antonio Life maintains a 
surplus to policyholders of $388,324 and 
it has in addition large reserves, the 
policy reserves alone being increased 
during 1912 by about $65,000. The assets 
were increased over $57,000. Com- 
parison with the Company’s financial 
statement in 1910, shows that its busi- 
ness has doubled in that time. 

The San Antonio Life is strong in its 
executive staff and its board of direc- 
tors. Among the latter are numbered 
some of the most prominent Texans, of 
wide business and influence. ’ 





As head of its home department, the 
Peoples National of Philaelphia, has ap- 
pointed A. A. Pancoast. 
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PURELY MUTUAL 


National Life Insurance Company 


CHARTERED 1848, 


Jos. A. De Boer, President 


The following significant figures are quoted from the company’s 
sixty-third annual report: 


DIVIDENDS PAID TO POLICYHOLDERS 





1908 
1909 
1910 
1911 
1912 


dividend payments in 1913 


insurance com position. 


Accounted for in liability and reserved for 


$279,808.14 
530,213.19 
771,254.39 
878.739.07 
1,038,802.11 


1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and 
If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 








THE LAW OF SUCCESS 





field. 
Company and its agency force. 


loyalty to the Company. 


There are five requisites to successful life underwriting: —A good company 
with a good reputation, expert agents, first-class policies, prompt and efficient 
service, and the spirit and practice of co-operation between Home Office and 


These requisites enter to a marked degree into the life underwriting of this 
The result is the splendid growth of our busi- 
ness in the last few years, and the contentment of our agents and their intense 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
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appeals to self-interest. 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 


Best seller in 
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AGAINST UNLICENSED AGENTS 


PAVES THE WAY FOR REBATING. 








Wilson Williams Invokes Aid of Louisi- 
ana Commission In Ridding New 
Orleans of Practice. 





Alleging that the operations of un- 
licensed agents in the city of New 
Orleans is demoralizing to the business 
of life insurance, in addition to being 
an injustice to those who pay the 
regular license fee for the privilege of 
transacting business, and at the same 
time place themselves under depart- 
ment supervision Wilson Williams has 
invoked the aid of Alvin E. Herbert, 
Secretary of State, who also has 
charge of the Louisiana Insurance De- 
partment, to assist in ridding the city 
of the practice by enforcing the law 
governing the writing of life insurance. 

It is pointed out that for some time 
past, the promiscuous distribution of 
rate books among men engaged as 
bookkeepers or clerks in offices or 
stores where several are employed with 
the offer of commission on business 
secured among their associates in 
business has been the practice of two 
or three general agencies in New Or- 
leans. Such appointees are not auth- 
orized by the usual license of the insur- 
ance department to solicit life in- 
surance and have no interest in the busi- 
ness beyond brokerage received on the 
policy placed with the fellow employe. 
this brokerage, it is said, is seldom the 
full amount on the policy written but 
may represent a division of *commis- 
sion with the insured. If the applicant 
happens to be his employer or depart- 
ment head, he often resigns even this 
interest that he may curry favor with 
the man who issues his weekly or 
monthly salary checks. 

Legitimate Agents Suffer. 

Whether the evil of rebate obtains 
or not, business secured on the ground 
of personal friendship by laymen, who 
are ignorant of the lire insurance bust- 


ness and have no legal right to prose- 
cute it, often has a tendency to de 
moralize the business and _ places 
legitimate agents at aé_e great dis- 
advantage. 

The delicate duties and true re- 
sponsibilities of the life insurance 


agent of to-day demands service to the 
public which the misinformed are un- 
able to give. The law of most States, 
Louisiana included, prohibits the solicit- 
ing of life insurance by any but 
authorized agents but this law hus not 
been rigidly enforced. 


Specific instances where business 
had been written by men he belived 
to be unlicensed, Mr. Williams ad- 
dressed Secretary of State Herbert on 
the subject and received a reply stat- 
ing that the men referred to were not 
licensed to’ do business. The following 
correspondence, with names eliminated, 
followed: 

March 20, 1913. 
Hon. Alvin E. Herbert, 
Secretary of State, 
Baton Rouge, La 
My dear Sir 

Yours of the 19th, advising thai 
Messrs. Ed. J. Delery and Wm. L. Haws 
are not licensed agents by your de- 
partment, is received 

I am reliably informed that these 
gentlemen have recently placed busi- 
ness for a commission consideration 
with the .. Agency here and 
that others are representing this and 
other companies locally who do not 
hold an agent’s license. This practice 


is one, I am sure, you will not condone 
ince the payment of “any commission 
or valuable consideration to any but 
legally authorized agents,” is expressly 
prohibited by State law. 

We occasionally find a man represent- 
ing rival company agent, whose 
occupation is that of bookkeeper for 
a firm in whose office our agents seek 
business and for this bookkeeper to be 
in position to place a life policy on 
2 division of his commissions with the 


’ 


applicant is disorganizing to our busi- 
ness. All agencies that are conform- 
ing to state regulations are placed at 
a disadvantage when forced to compete 
with those that are not and are neces- 
sarily interested in the creation of 
conditions more conducive to cleaner 
competition. 

To enforce the license law and stamp 
out every semblance of rebating one 
of the giant companies has recently 
advised its agents that the acceptance 
of commission to “any person not 
licensed to act as agent of the com- 
pany” will operate to cancel the agent’s 
contract. 

Every possible protection to men 
who devote their time and energy in 
writing life insurance at full premium 
rates should be afforded by your de- 
partment and all general agents of this 
State who have a proper conception of 
the economic importance of our busi- 
ness will assist you to this end. 

Trusting to have you look into the 
matter herein complained of and take 
action as may be necessary to correct 
the abuse, I remain. 

March 25, 1913. 
Mr. Wilson Williams, Gen. Agt., 
New England Mutual Life Ins. Co., 
New Orleans, La. 
Dear Sir:— 

Replying to yours of the 20th inst., 
beg to say that we are doing all we 
possibly can to remedy the evil re- 
ferred to in your letter, and if you 
will furnish us with the necessary in- 


formation that certain parties are 
violating the insurance laws of this 
State by soliciting insurance in this 


State without a certificate of authority, 
we will immediately place such evi- 
dence in the hands of the District At- 
torney and have him prosecute such 
parties. 
Very truly yours, 
ALVIN E. HERBERT, 
Secretary of State. 
March 27, 1913. 
Hon. Alvin E. Herbert, 
Secretary of State, 
Baton Rouge, La. 
My dear Sir:— 

Yours of the 25th, answering my 
letter of complaint, re unlicensed agents 
operating in this city, is received and 
noted. If you will pardon the sugges- 
tion, I would think a strong letter 
from you to every general agent or 
agency manager in this city, calling 
attention to the information, which 
you have and demanding all rate books 
in the hands of unlicensed agents be 
recalled under penalty of prosecution if 
they are not, would have a wholesome 
effect in correcting the abuse of which 
I have complained. 
complained. 

About the middle of January, Francis 
M Phillips of the Letellier-Phillips 
Paper Co., of this city, placed a policy 
Re OD eins Suiasacens through the firm’s 
bookkeeper, Ed. J. Delery, which did 
not cost the insured according to his 
own statement, as much as our pre- 
mium rate for the form of policy se- 
cured. Within the past month, accord- 
ing to a statement made by Mr. Ramos, 
proprietor of The Stag Cafe, Wm. L. 
Hawes insured an 18-year old son of 
Mr. Ramos with the Whether 
or not a rebate was given in this case, 
I have been unable to ascertain, but 
from my interpretation of the law, I 
would think the local ‘manager could 
be questioned by you on this subject. 

I have no fight with any of my com- 
petitors so long as their practice is in 
accordance with the same legal require- 
ments I conform to, but we will never 
command for our business the respect 
it deserves unless the State’s regula- 
tions are rigidly enforced. My assis- 
tance in doing so you can command at 
any time. 





Mutual Life Leaders. 





The leaders in paid-for business 
among the representatives of the Mu- 
tual Life for March shows C. H. An- 
derson, Chicago, first; H. W. Chesley, 
Washington, second; and Roger C. 


Turner, New York, third. 


SOLICITING AGENTS’ MEETING. 


New York Association to Have Crisp 
Talks from Successful Men—W. F. 
Atkinson to be Secretary. 





A meeting of unusual interest and 
profit will be that held by the Life 
Underwriters’ Association of New 
York on April 22. It will be in the 
form of a luncheon at Kalil’s Restau- 
rant, 14 Park Place. The feature will 
be ten-minute talks on practical solicit- 
ing by four successful life insurance 
men now writing big business in the 
field. The speakers and their subjects 
are: 

William F. 
Income Policy. 

E. M. Carroll—“Certified Public Ac- 
countants;” Why Not Certified Life 
Insurance Agents? 

Lawrence Priddy—Field Methods. 

J. R. Robbins—Experiences as a 
Solicitor. 

Forty-two new applications for mem- 
bership in the association will be acted 
upon at the meeting. The name of 
William F. Atkinson will be submitted 
to the association as the selection of 
the Executive Committee for the office 
of secretary and treasurer. The cause 
for this action is the resignation of the 
present secretary-treasurer, Everett M. 
Ensign. 


Atkinson—The Monthly 





PLANS TO QUIT LOUISVILLE. 


Central Life Will Locate in Shelbyville, 
Says President Gregory — Large 
Cities Too Expensive. 





The Central Life will soon move its 
home office from Louisville to Shelby- 
ville, Ky., according to statements 
made by President W, H. Gregory, be- 
fore the Business Men’s Association of 
Shelby County. The high tax rate of 
the State metropolis and the attendant 
heavy expense of conducting a big life 
insurance company in a large city were 
the reasons advanced for the removal. 

Before the company can be removed 
to this city the matter will have to be 
submitted to a meeting of the directors, 
which has been called for Apri] 16... If 
passed on favorably by them it will 
then be placed before the stockholders 
for approval. There now seems no 
doubt that the removal will go through. 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


will be submitted. W. D. WYMAN, President 
W. S. WELD, Superintendent of Agencies 








Uf interested, take 
the matter up with 


STATE MUTUAL ure 


‘JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


Head Office 
Rome, Georgia 
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Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 
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MANY DIE THE FIRST YBAR 


IN NEW YORK LIFE ALONE. 





114 





Some ‘Remarkable Statistics That Si- 
fences Argument—Claims Amounted 
to $362, 





One of the most striking arguments 
for life insurance is the number of 
persons who die within short periods 
after taking out policies. Although 
the greatest care is taken in selecting 
risks and all applicants are subjected 
to the most thorough medical tests 
that the science can make, yet, many 
die before the second annual premium 
is due. 

The New York Life has prepared 
some statistics on this subject, which 
show that during 1912, 114 policyhold- 
ers died within twelve months and the 
total claims amounted to $362,084.58. 
Concerning these figures, Vice-presi- 
dent Thomas A. Buckner says: 

I can’t imagine a more startling 
life insurance document than one 
showing the death claims paid by the 
New York Life Insurance Company 
under policies in force less than one 
year. Such a list is here presented. 
On other pages appear the claims paid 
upon 114 standard male lives insured 
in the United States, Canada, Mexico 
and West Indies, who died within one 
year after insuring. 

All Were In Good Health. 

‘The total claims thus settled 
amount to $362,084.58. Each of the 114 
people passed a rigid medical examina- 
tion as a first-class risk. Each appar- 
ently had the promise of a long life. 
And yet each died within a year. Could 
the uncertainty of life even under the 


most favorable conditions be more 
strikingly apparent? Had these 
poople delayed but a little’ their 


families or their business would have 
bcen without the insurance. 

Every life must have an end. It 
may be long in coming or it may come 
swiftly. The chances are that few, if 

y, of the 114 who died had any idea 
when they took the policies that there 

s any immediate need or any im- 
mediate danger.- Suppose they had 
waited. Suppose they had hesitated or 
debated about this feature or that of 
the contract. Suppose they had said 
‘lll wait and see what So-and-So,’ 
meaning another company, ‘can do be- 
fore I decide.” You know what hap- 
pens. Months can be spent in investi- 
gating. Months can be spent in dis- 
cussing this, that or the the other fea- 
ture of a life insurance contract. Mean- 
while the man may be sinning away 
his day of grace, as did a young man 
of 26 or so who was solicited by one of 
our Wisconsin agents for a $2,000 20- 
payment life policy. He admitted that 
it was a splendid contract, just what 
he needed, but—oh, so often that fate- 
ful little ‘but’ appears!—but owing to 
certain financial matters he felt that 
he must defer action for a year. His 
mother depending on him for support, 
was the beneficiary. 

“He was asked if he could afford to 
make that mother of his carry all the 
risk of his death during the next 
twelve months and the consequent loss 
of $2,000—a risk that he admitted he 
would not assume over night on a 
house that might never burn. 

“This thought caught him, and to 
make a long story short he did apply 
for the policy at once. The policy was 
promptly issued and paid for, and 
though a first-class risk (he had never 
been sick a day in his life) within 
five months that man was dead. And 
we paid his mother the $2,000.” 

Particulars of the life of the 114 
policies are interesting. Of that num- 
ber, six of the insured lived less than 
one month after insuring. Five lived 
less than two months; ten less than 
three months; seven less than four 


months; nine less than five months; 
thirteen less than six months; eleven 
less than seven months; thirteen less 
than eight months; ten less than nine 
months; eight less than ten months; 
nine less than eleven months, and 
thirteen less than a full year. 





STOCKHOLDER ASKS ACCOUNTING. 





Affairs of Empire Life of Seattle to 
be Aired in Inquiry as to 
It’s Condition. 





Application for an accounting and 
statement of the assets of the Empire 
Life Insurance Company, of Seattle, 
has been filed here by Jack St. Marie, 
a stockholder. The petition alleges 
that on January 1 the Empire Life was 
a going concern with assets amount- 
ing to $900,000; that the president of 
the Columbus Securities Company ar- 
ranged with officials of the Empire 
company to exchange Empire stock 
for stock in the Columbus company on 
a basis of 14 per cent. annual income. 
Eighty per cent. of the Empire stock 
was exchanged under this plan. There- 
after the Columbus company reinsured 
the Empire risks with the Anchor Life 
Insurance Company of Indiana and the 
American Casualty Company of Ta- 
coma. 

State Commissioner Fishback cancel- 
ed the reinsurance in the Anchor Life, 
and the Western Life of California was 
substituted. It is alleged that the only 
business now conducted by the Empire 
Life is to handle its assets and income 
for investments and that the expense of 
maintaining offices is unnecessary. 

Some of the assets, it is alleged, have 
been removed from the State and oth- 
ers have been hypothecated by the Col- 
umbus company. The plaintiff also 
asks an accounting from the Columbus 
company of New Jersey and Indiana, | 
with which former State Insurance ! 
Commissioner Schively, of Washington, | 
is now said to be connected. 

An attorney for the A®tna Trust and 
Savings Company, which owns the con- 
trolling interest in the Anchor Life In- 
surance Company, in reference to the 
report from Tacoma, said the Anchor | 
Life had agreed to reinsure the risks of | 
the Empire company, but that the con- 
tract was never consummated and that 
the Anchor Life has no connection 
with the Columbus Securities Company 
or the Empire Life Company. 





TRIBE OF BEN HUR SUED. 





Supreme Branch of the Order Asked 
to Account for $400,000 Used, It’s 
Charged by Head Officers. 





Backed by thirty courts of the Tribe 
of Ben Hur, the rate protest commit- 
tee of the southern Ohio and northern 
Kentucky courts met at the Palace 
hotel to-day and unanimously voted to 
bring suit against the supreme court of 
the order at Crawfordsville, Ind., for an 
accounting of about $400,000 which it 
is alleged was taken from one branch 
to build up another branch and never 
has been replaced. The suit, as plan- 
ned, will be filed early next week at 
Indianapolis by Crawford & Crawford, 
attorneys of Newport, Ky., and R. H. 
Jeard, supreme chief; John Snyder, su- 
preme scribe, and Ed S. Voris, su- 
preme treasurer, will be named as de- 
fendants. 

The committee, which is composed 
of George Balme, A. F. Ross and Fred 
Mack, has been authorized to draw on 
a fund of $1,000 to start legal proceed- 
The courts hacking the move- 


ings. c 
ment include those at Cincinnati, New- 
port, Covington, Holly, Mich.; Pater- 
son, N. J.; Missouri Valley, Ia.; Alli- 


ance, O.; Buckley, Wash.; Owensville, 
Ind.; Michigan City, Ind.; Chareleroi, 
Pe.; Wellsville, O.; Syracuse, N. Y.; 
Chicago, Bellingham, Wash.; Hunting- 
ton, Ind.; Newton, Ill.; Bloomington, 
Ill.; Massillon, O.; and East St. Louis, 
Ill 





ROCHESTER UNDERWRITERS. 
Association Holds Semi-Annual Dinner 
—Will Send Big Delegation to 

Atlantic Convention. 





The semi-annual dinner of the Life | 
Underwriters’ Association was held at 
Hotel Seneca Saturday. Addresses 
were made by James V. Barry, assist- | 
ant secretary of the Metropolitan Life 
Insurance Company, and Rev. John 
Hutchison, rector of St. Peter’s church. 
Thomas Wood was toastmaster. 

The subject of non-partisan adver- 
tising, which has been approved by 
eight of the largest companies, who 
promised to contribute $20,000 to the 
campaign fund, was discussed. Roch- 
ester will send a large delegation to 
the national convention at Atlantic 
City in September. 





NOW GETTING IN FULL SWING. | 





G. M. Nettleship Manager at Phila- 
delphia for North American Life, 
Opening Up Territory. 





G. M. Nettleship, ‘manager of agen- 
cies at Philadelphia for the North 
American Life of Chicago, is opening up 
that territory and writing a nice line 
of business for the company. Mr. 
Nettleship is enthusiastic about. the 
outlook, has put on some good men 
and has room for more. He has ap- | 
pointed H. H. Willoughby, recently 
with the Metropolitan Life, an assist- 
ant manager for Philadelphia and with 
present plans maturing, Mr. Nettleship 
expects to have a million dollar agency 
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Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 


a safe, 


equitable contract 


FINANCIAL STATEMENT 
$61,418,397.99 


57,329,587.56 
4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, Ne 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


ES H. STRAUSS 
00 Fifth Avenue, New Yor 


York 


’ Banncet Agent 














The Emblem of Sound tasurance 


FOUNDED 


1868 


National Life Insurance Company 


Of the United States of America 


ALBERT M. JOHNSON 
President 


Home Office: 
National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experienc Life 
Insurance are solicited as Field Representatives for this Ciba 
There are fe# companies as substantial and none with more 
able contracts for the right men. 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COMPANY 


Our policy ontracts are the moet 


ir- 











Business Written During 


TEXAS 


1912- 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, 


Insurance in Force (Paid for basis) - $16,035,731 
$6,539,980 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 














NEW '‘'ORLE 
Has just completed a most successful busin 
Statement as of January Ist. 


ability. 





shows a phenomenal record achieved in the Insurance World. 
The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 
WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


ANS, LA. 


Cc. H. ELLIS, President 


ess year. 


PAN-AMERICAN LIFE INSURANCE COMPANY 


Its first nine months’ work 
tend for our Financial 

















SOUTHWESTERN 





“The affairs of the Company are most 
all its records are in excellent shape. 

‘The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


ably 


Extracts from Report of Examination of 


LIFE INSURANCE CoO. 
By the State of Texas, July 2, 1912 


managed, 


Evidences are not k 


and 


acking 














THE EASTERN UNDERWRITER 





April 17, 1913. 








HINTS TO BUSINESS GETTERS 


When an agent gets to 

Number feel that he don’t know 
Insured is where to turn for new 

Neglible prospects, he should take 

out his fountain pen and 
uv ae little figuring. He probably never 
stopped to think what proportion of 
the people in his own immediate 
vicinity we:e either underinsured or 
not insured at all. It is well known 
in the business that the proportion of 
the people in the whole country who 
are insured to the number uninsured, 
is astonishingly low. As the New York 
Life recently said: 

“You are cultivating a field that is 
practically limitless, a field that will 
never be worked out. Take Illinois, 
for instance, with 89,244 policies in 
force for $170,522,622, and yet how 
meagre is even that number in com- 
parison with the unlimited possibilities 
for insurance in a State with more 
than 5,600,000 inhabitants. And similar 
situations exist in all the states; the 
proportion of people insured with us 
to those who ought to be is so small 
as to be almost neglible.” 

+ +. * 
Vice-President R. W. 
it’s All Stevens of the Illinois 
a Matter Life, says: “The busi- 
of Averages. ness of life insurance 
is founded on the law 
of averages and experience has demon- 
strated that, given an insurance sales- 
man of ability and energy, there is ap 
average of prospects written to pros- 
pects solicited that applies with a 
precision almost equal to that of the 

death rate. 

“Those of you who have for any 
length of time been engaged in selling 
life insurance must have noted that out 
of a given number solicited you secure 
the applications of a reasonably certain 
percentage. Some men find that they 
write one out of each ten prospects can- 
vassed; others have as high a percent- 
age as two out of five.” 

* * . 
There are many very strik- 

Story of ing and very impressive in- 

a Lapsed stances of lapsed peclicies 

Policy. that field men might use to 

advantage and sooner or 
later all lapsed policies will bring re- 
grets, if not dire hardship, as is inevit- 
able. J. E. Mahar, superintendent for 
The Prudential at Kingston, N. Y., cites 
a case in the following from his ex- 
perience: 

“Frequently agents, in straight-can- 
vassing business men for large policies, 
meet professional men who, some years 
before, had taken out $1,000 contracts 
with our company, and since that time 
have prospered in their profession and 
now are well able to carry larger con- 
tracts. Invariably they like to refer to 
the time they took out their first con 
tract, and often mention the progress 
of our company. 

“Recently, in Kingston, N. Y., district 
Mr. ——— died. The first question 
asked was ‘How much insurance did he 
leave his family?” The answer was: 
‘He allowed his policy to lapse, taking 
the surrender value to purchase an auto- 
mobile.’ His estate was not sufficient 
to enable his family to exist for two 
months, and they are now depending on 
relatives for support. He was con- 
sidered, in the place in which he re 
sided, a keen and successful business 
man. After his death we heard the fre 
quent expressions, ‘Why did he not 
carry insurance?” ‘Why did he not pro- 
tect his family? In straight-canvass- 
ing, one of our men met this man 
shortly after his insurance expired, 
and he was told to call about Septem- 
ber 20th and he would consider taking 
a large policy, but on the date named 
he had passed away. 

“Do we drive home to the uninsured 
the lesson presented above? Do we use 
to the best advantage actual instances 


of this kind in our canvass for large 
cases? Are we persistent enough in 
closing our cases on the second or the 
third interview? It is amazing the 
channels of opportunities that straight 
canvassing opens to him in the way of 
big applications from the lessons of 
sudden deaths in his locality, which 
create a desire for protection. Coupled 
with this are the daily papers, with 
their large list of sudden and accidental 
deaths, of probating in the surrogate’s 
court of the wills of prominent men in 
the locality, on many of which cases the 
life insurance policy was the largest 
asset.” 
* s . 
In citing his experi- 
It’s The ence in soliciting, D. 
Increase E. Hyatt, of Greer, S. 
That Counts C., representing the 
Life Insurance Co. of 
Virginia, says: 

“What I believe to be the keynote 
to net increase is ‘Work and more 
work.’ From the experience and ob- 
servations that I have had as an agent, 
I wish to say that the agent who has 
theories and puts them into practice, 
and sticks tight to his prospects, that 
agent will make the increase. 

“For instance, you call on Mr. B— 
to-day, tell him your business, and 
explain the contracts, ete., but fail to 
secure his signature, then because he 
tells you he is unable to take out in- 
surance at the present time, but will 
do so later on, you should not con- 
tinue your conversation until you 
wear him out, but bid him a kind good 
day and tell him that you will call 
again. When you next call try your 
best to convince him of the very great 
need of insurance, and above all, get 
his confidence. Of course, for us to in- 
spire confidence in others we must 
first have confidence in ourselves. 

“It is not the amount of business 
that you write, it is the amount of in- 
crease, and you can’t get it without 
work, and work should be the motto 
of every man in the field to-day, for 
without work and the constant knock 
or ring of the door bell, you will not 
be able to make your allotted net in- 
crease. 

“To-day I landed $1,000, $500 wita 
thirty-one cents Industrial business 
that come as a shock to me, from the 
fact that the applicant was one of 
those non-believers, and the first time 
I talked insurance with him he was 
greatly opposed to it, and would act- 
ually try to break up my Industrial 
business by poking into their heads the 
idea of ‘I don’t believe in insurance; 
it’s a sin,’ and such stuff as thet. The 
second time I talked to him he had 
somewhat changed, for I told him of a 
trip he was going to take and not re- 
turn, and of the conditions that prob- 
ably might exist afterwards. To-day I 
stopped in at his place of business and 
pretty soon we were talking insur- 
ance. After we had talked of the dif- 
ferent pojicies and rates, he was con- 
vinced that insurance was what he 
should have, and I proceeded to write 
him, with my heart half way up my 
throat. 

“So I say again, boys, it pays to keep 
on knocking until you do get in.” 

s o * 

A Case of with an agent who is 

Too Many not succeeding as he 

Interviews should,” said a successful 

life insurance man, “we 
find that his whole thought is about 
certain ‘prospects.’ This one has put 
him off for one reason and this one 
for another. Some ce’ them he has seen 
twenty times, some he has been after 
a year or more, and so on. We over- 
rate the value and importance of these 
‘prospects.” It very frequently hap 
pens that the more an agent sees a 
‘prospect’ the less likely he is to write 
him. We have always believed that 
the first interview ig the best. After 
that, unless the solicitor is very clever, 
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| Are you in the business to stay? 
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| ing your whole career; 


way of-commissions; 


his money. 


| 34 Nassau Street ° * 





| SOLICITING INSURANCE FOR 
| 
] 


The Mutual Life Insurance Co. of New York | 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
| years ago, is bigger, better and stronger now than ever before, and 
| will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 24 Vice-President 


Choose a Company good enough 





New York, N. Y. 








_————— a 


The Best Company To Work For Is One Which 


is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 


ance, and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mor. 





his canvass is apt to become a mere 
repetition. Before long he is boring the 
‘prospect,’ and has about as much 
chance of success as a hen setting on 
a china egg. 

“Over and over again it happens 
that a new solicitor comes along with 
the same arguments in different form, 
and writes the ‘prospect’ on the first 
interview. Now, if you are worrying 
along with a lot of old ‘prospects,’ 
each with his own excuse for delay, 
let us urge you to give these cases a 
rest and go after new material. Select 
men or women who are reasonably pros- 
perous. Get a list of them, send them 
some literature first, if you think best, 
but, above all, go and interview them 
with a definite proposition worked out 
in advance. If you will see five new 
people every day in this way for. a 
week even, we promise you those old 
‘prospects’ will not worry you. We 
speak from experience. 

Success in writing insurance begins 
with a systematic search for new ma- 
terial, and continues only so long as 
the Agent continues to come in daily 
contact with new material. That is 
the whole secret of success in the in- 
surance business. You know it as 
well as we do. The man who has no 
money, the man who will insure in the 
spring or the fall, or next month, are 
of no use to us to-day. The man who 
can be insured to-day is the one you 
are looking for, and the Agent who 
goes out and finds him is the ‘man of 
the hour.’ ” 





What He Writes. 





“I thought you said he is an 
author?” 

“IT never said anything of the sort.” 

“You certainly did. You told me that 
he is writing for a living.” 

“So he is, but that doesn’t make him 
an author.” 

“For goodness sake, then, what is 
the man writing?” 

“Life ineurance.” 
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Insurance in force 
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Offers unexcelled Policies and 
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RISE IN PROTEST AGAINST TAX. 





(Continued from page 1.) 
panies have no capital stock and noone 
to get any benefits whatever except its 
pody of members—the policyholders. 
Such organizations are exempt under 
the bill, but all life insurance com- 
panies are specifically taxed. 

Many life insurance men refuse to be- 
lieve that the bill as drawn represents 
the intention of its authors, but that its 
inconsistent provisions are due to a 
lack of exact information on insurance 
matters. The tax on the proceeds of 
policies is a glaring example of this, for 
by no stretch of the understanding can 
any one conceive this to be “income.” 
Taxing policyholders money that is re- 
turned in the form of “dividends,” or 
the unused portion of the premium is 
another queer kind of “income.” As 
the income tax section was modelled 
generally after the corporation tax law, 
it is probable that the decision of Com- 
missioner of Internal Revenue Cabell 
will be followed on this point, in which 
he held: 

The second contention, and the one 
most vigorously advanced by many of 
the companies, is that granting that 
dividends paid to policyholders in 
cash are dividends within the intent 
of the statute, when such dividends 
are applied to payment of renewal 
premiums; applied to shorten the en- 
dowment of premium paid; applied to 
purchase paid-up additions and an 
nuities, they are not dividends, but re- 
funds, applied as stated. The conten- 
tion is that the company does not act- 
ually receive the money and that it is 
not, therefore, to be taken up in the 
income accounts, but that owing to pro- 
visions of local statutes over which they 
have no control they are forced against 
their will to take up these items on 
their ledger accounts and on their sworn 
statements as income. 

A careful consideration would appear 
to show the complete fallacy of this 
contention. It is not disputed that when 
the dividends shall have been declared 
and the ratable distribution determined 
by the duly constituted authority of the 
company, the title to the ratable share 
is thereby vested in the policyholder. 
Such being the fact the company is 
thereafter the mere custodian of the 
amount of dividend thus declared and 
agrees to make disposition of such 
amount in accordance with the discre- 
tion of the owner thereof. 





NEW ORLEANS ADDS PROTEST. 





General Agent Wilson Williams Appeals 
to All Louisiana Representa- 
tives at Washington. 





Wilson Williams, general agent for 
the New England Mutual Life at New 
Orleans, La., has sent to all of the 
representatives of the State of Louisi- 
ana at Washington, two senators and 
eight representatives, the following 
telegram: 

“Section Two, paragraph B, proposed 
Income Tax Law making proceeds of 
life insurance policies income and 
liable to tax is a great blow aimed at 
a sacred trust. It imposes an unjust 
and unnecessary hardship on _ policy- 
holders. Society needs encouragement 
to provide for dependents and safe- 
guard homes. Please use every effort 
to defeat this tax.” 





COX SHOWS INCONSISTENCIES. 





(Continued from page 2.) 

the meaning here and there, such as 
sentences without verbs, etc., but these 
are minor matters compared to the ones 
to which we have called attention, and 
others which seem likely to appear on 
closer examination, and under an at- 
tempt which Is being made to apply its 
provisions to the actual transactions of 
certain life msurance companies for 
last year.” 





FOLLY, SAYS PRES. KINGSLEY. 





(Continued from page 2.) 

your family, and had refused to take 
sound life insurance, you would not be 
taxed; but because you have been 
provident and patriotic you are to be 
punished. 

It is time you spoke out. 
should have spoken out long ago. 

The several States of the Union and 
the Federal Government together now 
take from you annually, in this Com- 
pany alone, over $1,000,000 which 
would otherwise, in due course, go back 
to you in cash or in reduction of the 
cost of your insurance. The several 
States are constantly increasing these 
taxes. Now comes the Federal Govern- 
ment, and without giving us a franchise 
or any supervision (as the States do), 
proposes to increase its takings by a 
prod which it is impossible now to fore- 


You 


There is another theory of exemption 
in the bill under which you should 
come, but under which, as it reads, you 
do not come. The bill declares in theory 
that people mutually protecting each 
other through life insurance, as you are 
doing, should not be taxed. It specifi- 
cally exempts fraternal, beneficiary, and 
other associations operating for mutual 
protection and benefit and paying no 
part of their net income to any stock- 
holder or individual. It exempts these 
associations because they are purely 
mutual and beneficial. So are we. It 
exempts them because they are not 
organized for profit, Neither are we. 
It exempts them because they have no 
capital stock. Neither have we. Every 
sound argument for their exemption is 
an argument for our exemption, and 
there is the added argument that, how- 
ever fine the service they render, you 
do all that these associations do, and 
do it better. They and we are striving 
to accomplish the same end, only by 
different methods. The high purpose of 
both is to support, educate, and help be- 
reaved dependents—a purpose our coun- 
try should foster, not tax. 

All life insurance conducted not for 
profit but for mutual protection should 
be exempt. 

Write that to your Representative and 
Senators. You have a right to be heard, 
and you can be heard, although it ap- 
pears that there are to be no hearings 
on the bill. If the Congress hears your 
protest and hears it distinctly,.there is 
every reason to hope that the bill be 
amended so as to protect you from a 
tax you ought not to pay for reasons 
stated in the bill itself, viz.: your in- 
come is not $4,000—or if it is you are 
otherwise taxed; in your capacity as an 
individual you do not operate for profit. 

Yours truly, 


(signed) DARWIN P. KINGSLEY. 





NEW YORK LIFE MEN PROTEST. 





Association Called Attention to iIn- 
justice of Calling Policy’s 


Proceeds, “Income.” 





The Life Underwriters Association 
of New York has added its protest to 
the swelling number who realize the 
injustice of the taxation of the proceeds 
of life insurance policies as income. 
May of the members individually and 
practically all the general agents in 
New York sent telegrams to Washing- 
ton pointing out the injustice of the 
requirement. 

President Edward W. Allen 
letter to the members said: 

“Paragraph B of Section Two of 
proposed income tax law makes pro 
ceeds of life insurance policies paid 
upon the death of the person insured 
income and liable to tax graduated ac- 
cording to amount. 

“This is a great blow to life insur- 
ance and an unnecessary hardship on 
the policyholders who pay this tax. 
Please wire your representative in 


in a 


Congress and our United States Sena- 
tors protesting against this tax.” 
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MUTUAL LIFE URGES ACTION. 





(Continued from page 3.) 
ments, surrender values and dividends. 
As so construed it is made the duty of 
this Company to withhold and deduct 
the tax from the amounts paid. 

The bill exempts from the tax, fra 
ternal and beneficial societies providing 
for the payment of life benefits. This 
exemption is proper and just, but there 
is no reasonable ground whatever for 
making a distinction between such 
societies and mutual life insurance 
companies in the imposition of a tax. 

We urge upon you to communicate 
at once with your senators and repre- 
sentative at Washington and insist that 
the proposed Income Tax Law be 
amended so as to exempt from the tax, 
the proceeds of life insurance policies, 
in any form; and, further, so as to 
exempt all life insurance companies do- 
ing business on the mutual plan. 

Your communication might be some 
what in thea following form: 

_ een U. 8. S., 

Senate Chamber, 
Washington, D.C. 
or 

Hon. M.C., 

House of Represent ativ es, 
Washington, D.C. 

I desire to protest against such of 
the provisions of Section Il. of H. R. 10, 
being “A Bill to Reduce Tariff Duties 
and to Provide Revenues for Govern- 
ment and for Other Purposes,” as im- 
pose a tax upon the proceeds of life in- 
surance policies in any form, and, 
further, urge that said bill be amended 
so as to exempt from the income tax, 
mutual life insurance companies the 
same as fraternal and beneficial socie 
ties are by the bill exempted from the 
tax. 


Very truly yours,” 
The matter is of vital interest to you 
as a policyholder of this Company and 


MULTIPLE TAX SAYS JUDGE DAY. 





3.) 


(Continued from page 
foregoing taxes proposed by the Income 
Tax bill, the States already tax policy- 
holders all over the country through 
their companies on an average of about 
2 per cent. on all premiums.’ 

“Taxes levied against this Society 
and other life insurance companies do- 
ing business on the participating plan 
are necessarily paid by the insured, 
for these tax payments must be de 
ducted from the annual refunds (or un- 
used portions of premiums) returned 
to policyholders. 

“That Congress is endeavoring to deal 
justly with all classes of our people in 
the difficult task of distributing the 
revenue taxes goes without saying. That 
Congress should give the representa- 
tives of the willions of policyholders, 
and their beneficiaries and dependants, 
who number many millions more, an 
opportunity to be heard on this bill is 
a matter of eiementary justice. 

Poticyholders Should Act. 

“It is, therefore, of the utmost im- 
portance that all policyholders should 
write at once to their Senators and 
Representatives, urging that if their 
insurance funds are to be taxed they 
be taxed but once, and that a hearing 
be granted, that the facts may be pre 
sented and carefully considered 

“The taxing of life insurance savings 
is fundamentally and morally wrong. 
During the civil war, in the hour of our 
greatest need, Congress held sacred the 
life insurance savings of the people and 
refused to tax them.” 


to those dependent upon you and whom 
you have protected by taking out life 
insurance. 
Yours very truly, 
(signed) WILLIAM J. EASTON, 
Secretary. 
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THE INCOME TAX. 





The income tax section of the Tariff 
Bill, where it touches on life insurance, 
makes strange reading and would make 
stranger law. It is so glaringly incon- 
sistent with its own theories on which 
the tax is based, that life insurance 
men refuse to believe that it repre 
sents the intention of its authors. It 
bears much evidence of haste or a lack 
of information on the subject of life 
insurance. 

Take, for instance, the definition of 
net income as given in Paragraph B, 
the intention, based upon the principle 
of tax, is to tax the income from the 
proceeds of life insurance policies. 
Yet, we read, clearly, that “income” 
shall be gains, etc. ete, from all 
sources, “and the proceeds of life in- 
surance policies paid upon the death of 
the person insured.” That is a glaring 
inconsistency. It is not understand- 
able except as a palpable mistake in 
definition. 

Robert Lynn Cox, general counsel 
for the Association of Life Insurance 
Presidents, seems to be of this opinion, 
that these inconsistencies do not repre- 
sent the intention of the authors of 
the bill. Regarding the definition of 
net income in the bill he says: 

“The question arises as to whether 
this is a reasonable construction and 
also as to what becomes of the pro- 
ceeds of endowment policies, surrender 
values and other payments on policy 
and annuity contracts. If the words 
appearing in the lines are intended to 
make merely the income from the pro- 
ceeds of policies paid upon death tax- 
able, as some have suggested, why 
mention it at all since such income is 
surely taxable under the general pro- 
visions of the bill? Intention is of 
little importance except as it can be 
spelled out from the language itself. 
We must, therefore, assume that it 
means what it says so far as mean- 
ing can be determined.” 

The taxing of insurance money be- 
longing to the _ policyholders—which 
money is already taxed more than 
once—especially the return portion of 
premiums, is a tax on persons who in- 
sure their lives, regardless of their in- 
come and inconsistent with the limit 


of $4,000 set in the bill. Because a 
company has been able to carry the 
policyholder's insurance for less than 
the sum origially charged him, the in- 
sured is penalized by a tax on the re- 
turned portion of the premium. 

The withholding of the amount of 
the tax from interest payments on 
mortgages, as provided in Paragraph 
E, is vicious, and sure to result in great 
injustice, complication and mischief. 

It is hopeless, of course, to expect 
any legislators to consider as an argu- 
ment against the tax on insurance, the 
fact that the companies and policy- 
holders are already taxed beyond all 
conscience. But the business and the 
policyholders have a right to ex- 
pect protection against discrimination. 
Many life insurance companies, in fact, 
the majority, are as purely mutual as 
any benefit association or fraternal 
and they are vastly more efficient. Why 
the discrimination, whereby the com- 
panies are taxed and the fraternals 
exempt? Many companies have no 
capital stock whatever, no profits to 
distribution, and no function but the 
insuring of persons based upon the 
established charges that govern all 
sound life insurance. As the business 
is conducted to-day, it is practically all 
mutual in effect. 





MISSOURI. 





Many queer things in the way of leg- 
islation have come out of Missouri, but 
the State has surpassed itself in driving 
the fire insurance companies from busi- 
ness there. The provisions of the 
amendment to the anti-trust law are so 
drastic that, in the opinion of learned 
insurance counsel, it is simply impossi- 
ble to transact the fire insurance busi- 
ness in the State without involving a 
violation of the law and the companies 
having no alternative, will cease writ. 
ing business in Missouri. 

The absurdity of this act seems not 
to have dawned on the legislators or 
State officials. As fire insurance is an 
essential of credit, it is hard to see how 
the business of the State can be con- 
ducted with the companies eliminated. 
The confident expressions attributed to 
Governor Major and Attorney General 
Barker, to the effect that the people of 
the State can be amply protected by in- 
ter-insurers and the formation of new 
home companies, shows, perhaps, in 
their incomparable density on insurance 
matters, the reasons for the present sit- 
uation of Missouri. They simply don’t 
know! 

The excessive loss experience of Mis- 
souri is sufficient to make many compa- 
nies leave the State without the harass- 
ing anti-trust law. An agency plant is 
a valuable asset to a fire insurance com- 
pany, it costs much money to build up 
and is abandoned only under compul- 
sion. The present attitude of the com- 
panies is not of their own choosing and 
if the Missouri officials were capable of 
understanding the present situation they 
would realize what drastic condition 
must necessarily exist before the com- 
panies would take the step they have. 





Will Erect Its Own Building. 
Having purchased a plot of ground 
at Hartford the Rossia Insurance Com- 
pany will erect an attractive building 
thereon for ita United States branch. 


RULES AGAINST COMPANIES 


PACKAGES MARKED 
Postoffice Department Will Not Accept 
them Unless Bonded by 
Government. 





“INSURED.” 








Parcel post packages marked “in- 
sured” will not be accepted for mail- 
ing unless insured by the government, 
according to the latest rule laid down 
by Postmaster General Burleson. 

The exact purpose of the order is not 
stated, but is is understood that con- 
siderable confusion has been caused 
through the receipt of packages insured 
by private companies, postoffice em- 
ployes having treated them as “gov- 
ernment insured with the tags lost.” 

When the parcel’ post system was 
placed into effect by the Government, 
the insurance companies embarked on 
a campaign to insure all parcels valued 
at from $10 to $50. The rates were 
fixed at 2% cents for a parcel not ex- 
ceeding $10 in value, five cents on par- 
cels up to $25 and ten cents on parcels 
valued as high as $50. 

The companies found their rates 
more acceptable to jewelry firms and 
others than the Government rate of 
ten cents flat for any value up to $59. 
This Government rate was permanent- 
ly arranged after a first plan was ad- 
vertised which allowed the insurance 
of parcels up to $25 for five cents. 
This order was set aside soon after 
the installation of the new system. 

The insurance companies have been 
issuing their guarantee in the form of 
coupons, which are put up in check- 
book style. Coupons commensurate 
with the value of the package are torn 
off and upon the stub is entered the 
name of the consignee, the valuation 
of the package and the date of mailing. 

The 2% cent coupons are issued in 
books of 50, 100, 200, 400, 600, 1,000 
and 2,000, while the five-cent books con- 
tain 50, 100, 200, 500 or 1,000 coupons. 

Parcels post insurance is issued to 
insure against all risks of loss or 
damage, including non-delivery, fire, 
theft or breakage. 

The policies cover in the parcel post 
regular mail and registered mail any- 
where within the United States (in- 
cluding Canal Zone, Guam, Hawaii, 
Philippines, Porto Rico and Alaska), 
Dominion of Canada, Canadian Alaska, 
United Kingdom of Great Britain and 
Ireland and Germany. 

To meet the demand for protection 
on shipments with a high valuation, 
provision has been made to cover up 
to $150 each on parcels. 





INSURANCE SOCIETY MEETINGS. 





William B. Ellison Will Conduct Ques- 
tion Meeting April 22—Annual 
Election of Officers May 27. 





The Insurance Society of New York 
will hold one more meeting this month 
which will be in the form of a “Ques- 
tion Box” gathering, at which William 
B. Ellison, the well known insurance 
attorney will answer inquiries dealing 
with the legal side of the insurance 
business. All questions must be sub- 
mitted to Mr. Ellison in writing before 
the meeting which takes place April 22. 

Robert H. Pearson of the Globe In- 
demnity Co. will address the Round 
Table order on May 13 on the subject 
of “Liability Insurance Inspections.” 

The annual meetings and election of 
officers and an executive committee 
will be held on May 27. 





Dawe’s Dividend Chart. 





The 1913 edition of the “Little Gem” 
Dividend Chart has just been issued by 
Sampson Dawe, 501 Shawmut avenue, 
Boston, Mass. The book contains the 
dividend scales of all the companies 
for a number of years past together 
with the premium on several forms at 
different ages. It is very convenient 


in form, being vest pocket size and is 
bound in serviceable black seal leather. 





OF PERSONAL INTEREST 











Elmer Dwiggins, Inc. of New York, 
State managers for the Personal Acci- 
dent and Health Department of the 
Commercial Casualty Insurance Com- 
pany of Newark, N. J., is a name that 
has a very interesting story behind’ it. 
Elmer Dwiggins is well known in the 
life insurance business, especially in the 
West where he was manager for the 
Equitable Life at Des Moines, Ia. He 
has been to Argentine and also France 
in the interests of the Equitable and 
is an all around finished product as an 
insurance man. When he took hold in 
New York State for the Commercial 
Casualty, he did the finest thing any 
man could do. He incorporated his 
family as the trade name for his busi. 
ness. Workiny shoulder to shoulder 
with Mr. Dwiggins are his two sons, 
who are getting the best kind of train- 
ing from the best kind of an instructor 
in the best business in the world. When 
a man brings his sons into his business, 
incorporates his family as State man- 
agers for his company, its the best kind 
of demonstration that his heart is in his 
work, that he hus the right point of view 
and the right stuff in him. Elmer Dwig 
gins, Incorporated, has the formula for 
success. 





Among the insurance men who were 
officially designated to represent the 
business or some organization at the 
funeral of J. Pierpont Morgan, were: 
Darwin P. Kingsley, who attended as a 
representative of the New York Cham- 
ber of Commerce; Judge William A. 
Day, as president of the Equitable Life. 
and the following additional officers of 
the company; Vice-President John B. 
Lunger, Second Vice-President George 
T. Wilson, Secretary William Alexander 
and Comptroller Leon F. Fisher. George 
T. Wilson also represented the Society) 
of Pilgrims of the United States. Vice 
President William 'H. Truesdale of the 
Mutual Life, was present as a member 
of the executive committee of the 
General Convention of the Protestant 
Episcopa) Church, 





E. R. A. Misemer, manager at Los 
Angeles, Cal., for the Missouri State 
Life, started out to give a royal wel- 
come to the Hartford Life men who 
came into the company with the con- 
solidation recently. He—but he tells it 
a lot better himself: “When March was 
suggested as Hartford Life Month,’ | 
‘got busy.’ I have the measure of 
all the old trowd of Missouri State 
Life agents, ‘right in my vest pocket,’ 
and know just how much each of them 
can write—barring a little extra luck 
occasionally. Likening myself to a 
jack-rabbit, the ‘old bunch’ can’t make 
me put more than three feet on the 
ground at once; but I hadn’t any way of 
knowing the ‘guit’ of your Hartford Life 
Poys; so on March ist I pull all four 
feet down and never looked back until 
today. Out in the Golden West where 
I ‘hibernate’ March has only thirty-one 
days. Unfortunately, this year five of 
them were Sundays, leaving only 
twenty-six working days. During those 
twenty-six days I wrote forty-four appli- 
cations, for $119,820 of insurance, with 
a total premium of $4,140.61; and all 
but two or three cases (excepting 
those written during the last seventy- 
two hours) have been examined and I 
have collected one full annual premi- 
um on over $100,000 of it; and will 
have no trouble in collecting in full on 
all the balance on delivery of the 
policies. Now, Gentlemen, this is my 
welcome. I did for your benefit—to 
‘show you’ (yes, I am a native Mis- 
sourian). 





The Olympic, which sailed for 
Europe on Saturday, had among its 
passengers Henry Evans, Edmund 
Dwight, Percy Chubb, John Sime and 
Wallace Reid. 
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FIRE INSURANCE DEPARTMENT 








WISSOURI PAGING GRISIS 


MAY BE FORCED TO REPEAL ACT, 








State Officials Threaten Companies 
That May Withdraw—Figure 
on Interinsurance. 





A fuller understanding of the pro- 
visions of the new Missouri law which 
caused the companies to announce that 
they would cease writing business in 
that State after April 30, has tended 
only to confirm the earlier conviction 
that it would be impossible to conduct 
business at all in Missouri without be- 
ing liable to the most drastic penalties 
of the new law. There are some in- 
dications that the Governor, attorney- 
general and insurance commissioner 
are beginning to see some of the con- 
sequences of their new enactment and 
a special session of the legislature may 
be called to go over the situation. The 
large business interests of the State 
are demanding an explanation of the 
condition whereby they are unable to 
get insurance and a full realization of 
the situation is beginning to break in 
upon the State officials. 

Attorney General Barker and In- 
surance Commissioner Revelle profess 
to be reconciled to the action of the 
companies in ceasing to write busi- 
ness and they say furthermore that 
any company withdrawing at this time 
will not be permitted to re-enter again. 

Two suggestions for insuring the 
property of Missouri when the fire in- 
surance companies carry out their de- 
cision to cease writing Missouri on 
April 30, were advanced by Insurance 
Superintendent Revelle and Attorney 
General Barker. 

Mr. Revelle says by the licensing of 
interinsurance, or reciprocal exchang- 
es, that property of the people of Mis- 
souri can be amply protected, and at 
costs lower than at present. 

Mr. Barker says new Missouri fire 
companies can be organized to insure 
the property of the people of Missouri. 
He says there is ample capital in Mis- 
souri to finance such companies and 
enough patriotic people with money to 
see that they are organized and the 
property of Missourians amply safe- 
guarded against loss if the outside 
companies should suspend business in 
this State. " 

The absurdity of this contention is 
pointed out by one insurance man, who 
said: 

“The suggestion that mutual compa- 









San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 





office in Liverpool 
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nies, interinsurance companies and new 
take care of the insurance business of 
Missouri if the big companies withdraw 
is so absurd that I am loath to believe 
the members of the administration to 
whom it is credited really made it. The 
prime element of sound underwriting is 
a proper distribution of the risk—that 
is, no company which expects to pay 
its losses can concentrate its risks in 
one city or in one State. To distribute 
risks properly required either a well- 
scattered agency force or the co-opera- 
tion of other insurance companies 
which can be built up only by years of 
well-doing. Mutual and interinsurance 
companies, unless managed with su- 
preme care, have in the past gone 
along very well until there was a big 
loss and then they suspended. 

“If the big companies withdraw the 
insurance of Missouri would be written 
by companies that have no standing in 
the insurance world. They might or 
might not pay their losses and would 
certainly collect their premium. Banks 
and life insurance companies will make 
many loans on buildings have a list of 
accepted fire insurance companies and 
will accept policies from no others. 
These are the big, sound, established 
companies which are planning to with- 
draw. The insurance offered would 
therefore tend very little to aid credit.” 

Governor Major is quoted as saying 
that no company leaving can return to 
the State again while he is governor. 

“I want to say this: No fire insur- 
ance company that leaves the State 
now, and wholly without cause at that 
can never return while I am governor. 
No company that contracts an hon- 
est business need fear the anti trust 
laws. The old anti trust act forbade 
conspiracy to charge the same rate and 
the new one goes no further. The com- 
panies have no cause for the drastic 
action they threaten.” 


The governor says a company 
through its agents may use if it desires 
a rate card simply as a guide. This is 
no offense against the anti trust laws, 
he says. What constitutes the offense 
is for the companies to get together 
and conspire to charge a fixed set of 
rates for fire insurance, and then issue 
cards to agents. 

Under the construction placed upon 
the Orr statute applicable to insurance 
companies by the governor and attor- 
ney general the companies could pur- 
chase from an independent acturial 
bureau rate cards for the use of their 
agents, just as they formerly obtained 


(Continued on page 14.) 
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NOW UP TO BASTERN UNION 


MAY REORGANIZE ALBANY BOARD 








Failure of State Association to Force 
Action Puts Duty Up to 
Managers. 





Admitting its inability to deal with 
the local board situation at Albany, the 
Underwriters Association of New York 
State has passed the matter up to 
company executives, and the latter 
will likely deal with it through the 
Eastern Union, 

The general belief is that the man- 
agers will favor the dissolution of the 
present association at the Capital City, 
and its reorganization upon more 
modern lines. 

Review of the Trouble. 

A review of the present difficulties 
at Albany and the causes responsible 
for bringing them about were set forth 
in a circular sent by Edgar M. Griffiths, 
president of the Albany Board of Un- 
derwriters to the insurance companies 
a short time ago. 

Mr. Griffith said: 

“About ten years ago the Albany 
Board of Underwriters was reorgan- 
ized, and this reorganization was 
absolutely necessary owing to the de- 
moralized conditions which existed. 
Rebating was rampant, about 175 men 
were acting as brokers, and the gen- 
eral condition of the business was 
such that neither the companies nor 
the agents were making any money, 
and the whole business had reached a 
stage where no one gave any particular 
attention to the Board of Underwriters. 

“As a result of the reorganization all 
of the evil practices were eliminated, 
the brokers were reduced finally to 
about twenty-five, and all the measures 
necessary to establish a good healthy 
board were put into operation. This 
has continued successfully since that 
time, so successfully that the Albany 
Board has been recognized as being 


one of the strongest boards in the 
country. 

“Some months ago charges were 
made against the office of R. V. De 


Witt Walsh for writing business 
through an unauthorized broker. The 
case was tried in accordance with the 
rules of the Board; Mr. Walsh was 
found guilty and a fine of $50 was im- 
posed, which absorbed all of his de- 
posit. In addition to this fine the 
companies represented in his agency 
were requested to require the cancel- 
lation of the policies and keeping off 
the risks for the term which the poli- 
cies were written. 

“As a result of this demand on the 
part of the Albany Board several con- 
ferences with various committees from 
the State Association have been held 
resulting in the State Association pass- 
ing a resolution at their last meeting 
endorsing the findings of the Albany 
Board of Underwriters, and requesting 
the companies represented in the 
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Walsh Agency to carry out their part 
of the obligation required by the rules 
of the Board. 

“We now appeal to you to take this 
matter up individually with the com- 
panies in question, and also through 
the Eastern Union to compel their 
support in this matter, and we may say 
that unless this is done it will be abso- 
lutely impossible for the Albany Board 
of Underwriters to maintain its in- 
tegrity. Several agents have already 
resigned and more resignations are 
pending. 

“As a result of this, Albany has its 
first non-Board Agency and there are 
rumors of others to follow. 

“The companies in question are the 
Aetna Insurance Company of Hartford, 
the Firemen’s of California, and the 
Hanover of New York, and it - would 
seem that these companies who are 
strong Eastern Union Companies and 
who have always urged the mainten- 
ance of good practices, should un- 
hesitatingly support findings which 
have the unanimous approval of the 
Albany Board of Underwriters, and 
whose findings have been endorsed by 
the State Association. 

“We trust that you will be sufficient- 
ly interested in maintaining good 
practices and to insist that these com- 
panies live up to their obligations.” 





COURT UPHOLDS COM. JOHNSON. 





Must Obey His Order for 
tion of Sprinklers in All 
cantile Structures. 


Installa- 
Mer- 





Fire Commissioner Johnson obtained 
a decision from Justices Moss, O’Keefe 
and Zeller in the Court of Special Ses- 
sions sustaining his order for the in- 
stallation of automatic sprinklers in all 
buildings, fireproof or otherwise, de- 
voted to manufacturing purposes. The 
decision was on a test brought by Cor- 


poration Counsel Watson against 
Charles Kaye, owner of the twelve 
story building, Nos. 30-34 West 26ta 
street, who was chosen by other build- 


ing owners to defy the order of Com- 
missioner Johnson, issued April 4, 1912. 

Kaye was placed on trial in the Court 
of Special Sessions two months ago. 
Through his attorney, Carlisle Norwood, 
Kaye contended that the order of Com- 
missioner Johnson was unreasonable, in- 
asmuch as his building had been con- 
structed in compliance with the specifi- 
cations of the building and fire codes. 
it was shown by Commissioner Johnson 
that in the event of a fire the lives of 
employes in the building might be en- 
dangered because of inflammable mate- 
rial used by the tenants, who are white 
goods manufacturers. 

The three justices found Kaye guilty 
of a misdemeanor. Justice Moss im- 
posed a fine of $25 on Kaye, remarking 
that if it had not been for the recom- 
mendation of Assistant Corporation 
Counsel MacNulty he would have im- 
posed a much heavier fine. Mr. Nor- 
wood gave notice of an appeal. 



















W. HOYT, DEPUTY MANAGER 


T. A. WEED, AGENCY SUPERINTENDENT 


80 William St. 
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RULE UNIFORMITY IN NEW YORK 


PLAN TO THAT END OUTLINED. 
Special Committee of State Association 
About Ready to Submit Report. 
—wWill Simplify Matters. 








It is understood 
committee of the Underwriters’ Asso- 
tion of New York State that has been 
working for months in an endeavor to 
secure uniformity in the rules of the 
various underwriting bodies of the com- 
monwealth, in line with the recom: 


mendation for such action by the State 
practically 


Insurance Department has 
completed its task. 

When its recommendations have been 
finally passed by the committee, and 
any minor differences adjusted, the 
completed report will be submitted to 
the State Association, a special meet- 
ing of the body likely being called for 
that purpose, 

When the Insurance Department last 
summer investigated the rate-making 
practices in vogue throughout the 
State, it discovered a number of seem- 
ing contradictions, and it was with a 
view to correcting these and bringing 
about a uniform system in the field, 
equitable alike to insurance men and 
property owners, that the Association 
named the special commitee. 





MORGAN ART COLLECTION. 








Insurance Covering Great Art Treas- 
ures Amounting to $34,000,000, 
Being Offered. 





The insurance on the art collection 


of the late J. Pierpont Morgan is now 
being offered. The total insurance 
sought is $34,000,000. Of this, $24,090,- 


000 is to be in the Metropolitan Museum 
of Art, of which $20,000,000 covers in 
one section. In the Morgan art gallery 
at 33 Hast Thirty-sixth street $10,000,- 
000 is being placed. The present plan 
contemplates a clause under which the 
insurance companies do not contribute 
until the loss is over $100,000. It is 
understood that the executors felt un- 
they might be held responsi- 
there was a loss, and they 
although the deceased 


easy lest 
ble in case 
had no insurance, 
had carried none. 
AETORCSS HAND BOOK. 
Commercial ales lenuee Work of Pro- 
nounced Interest to Motorists and 
Underwriters. 

For the use of agents in its specialty 
department the Commercial Union As- 
surance Company has issued a handy 
pocket volume showing the model, type 
of body, and list price, with horse 
power and collision insurance ratings 
of all automobiles now upon the 
American market. Accurately compiled 
and conveniently arranged, the work is 
sure to be appreciated by those secur- 
ing copies of it. 








Out for Lower Rates. 





Members of the Delaware County 
(Pa.) Firemen’s Association are labor- 
ing under the impression that the rates 
charged upon residence properties in 
their territory are too high, and have 
begun a campaign to secure their re- 
duction. Fire underwriters on the 
other hand assert that the business 
would not warrant a reduction from the 
tariff now in foree, and that if any 
change were effected it should be in 
the way of an advance. 





Manufacturers’ Mutuals. 


Provides for 





crea- 
manu- 


providing for the 
tion upon favorable terms of 

facturers’ mutual fire insurance 
panies, passed the Ohio Senate 
days ago. It had the support 

State Insurance Department. 


The measure 


that the special 


com- | 
some | 
of the 





DANIEL H, DUNHAM, President 
A. H. HASSINGER. Secretary 





Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 

Cand Baas bs fos isccscveess 
Re-Insurance Reserve ...........- 
All Other Liabilities.............. 
BEET GPE, cc ccsiscesvcces 
pity | 5, Sere 
During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


ee ee ee 


$1,000,000.00 
2,781.578. 19 
331,961.11 
2,723,239.49 


$6,836,778.79 


eee ee ee ee ee ee ee 


CHARLES COLYER, Vice-President 
JOHN KAY, Treasurer 








TITLES IN DISPUTE. 
Dividend to be Paid Creditors of Walla 
Walla Fire Contingent on Owner- 
ship of Land. 





What creditors of the defunct Walla 
Walla Fire, of Walla Walla, Wash. will 
eventually recover, is contingent upon 
the ownership of certain valuable lands 
which the company carried among its 
assets. Receiver D. M. Hill, reviewing 
the situation said in part: 

“Upon the company becoming in- 
solvent I found upon taking hold of its 
affairs that the assets consisted almost 
entirely of mortgages against lands 
owned by the Hollon Parker Company, 
which mortgages I was unable to col- 
lect and on which I foreclosed. These 
pieces of property under mortgage were 
sold recently, and at the sales attor- 
neys for the infant son of Orrin G. 
Parker notified prospective bidders that 
suit would be brought for the posses- 
sion of all these lands in the name of 
said infant son. Also the president of 
Whitman College notified prospective 
purchasers that the college laid claim 
to 1,140 acres of the farm lands to be 
sold, consequently the prospective pur- 
chasers did not bid upon the lands and 
I was forced to bid them in as receiver. 
Suits on both these matters referred to 
above are in process of being brought 
and will probably be carried as far as 
the Supreme Court of the United States. 
I have great confidence that the com- 
pany will win out in the end, but it is 
a question of time to fight the matter 
through the courts. The claim of the 
son of Orrin G. Parker is based upon 
his being named the residuary benefici- 
ary of the stock of the Hollon Parker 
Company by Hollon Parker upon the 
death of his father and grandfather. 
The case of the college is that the 
property was deeded to the Hollon 
Parker Company by Hollon Parker 
subject to certain provisions in his will 
which left the property to the college. 

“Mr. D. H. Cox, one of the stock- 
holders of the fire insurance company, 
against whom I have a suit for $16,000 
pending, is endeavoring to buy up the 
claims for 30 cents on the dollar. In 
this matter he and the attorneys for 
the infant son of Orrin G. Parker are 
acting together, their plans being, if 
they are able to buy these claims, to 
become the creditors of the company 
and ask the courts to have the prop- 
erty, which is now in my possession as 
receiver, turned over to them as credi- 
tors of the company. Whether it is 
possible to do as they are trying to do 
I do not know, it all depending wheth- 
er the creditors of the company are 


“ADDITIONS” IN THE POLICY. 





Even “Adjoining and Communicating” 
is Open to Objection ag Not Being 
Accurate. 





Where a fire policy described a risk 
as a “frame building with additions,” 
the word “additions” does not neces 
sarily mean something attached to the 
building, and where extraneous evidence 
showed that it was meant to include 
outhouses, the policy will be. given the 
broader meaning.—Law. 

This being the law, the word “addi- 
tions” does not belong in the descrip- 
tion of a building, as pointed out re- 
cently by the Fireman’s Fund Insurance 
Company. Using the words additions 
“adjoining and communicating” does 
not mend the matter, as the addition 
could adjoin ‘and communicate by a 
board fence, a gravel walk or by wire- 
less, and the policy would cover. 

Leave out the word additions, write 
separate amounts on the outbuildings, 
get premiums thereon, and save friction 
on adjusting. 





Involved by American Union Failure. 





Former representatives of the Scran- 
ton Fire of Scranton, Pa., have re- 
ceived from F. J.» Bishop, the com- 
pany’s president, a telegram, of which 
the following is a copy: 

“A receiver will be appointed for the 
Scranton Fire Insurance Company, 
Awaiting final proceedings would sug- 
gest that you advise parties insured in 
the Scranton Fire Insurance Company 
to cover, or cover them yourselves and 
send claim for unearned premium. This 
applies also to William Penn policies 
re-insured by Scranton. Failure of 
American Union involves us.” 





Free Insurance, 





As their donation to the flood suffer- 
ers of West Indianapolis, Ind., one of 
the local agency firms of the city offers 
“to renew all insurance expiring in the 
fiood district within a period of 60 days 
trom date (April 4) free of charge, giv- 
ing a receipt for the full premium with 
each policy, which will be issued by us 
for a period of not less than one year.” 





The General Fire of France, La., ap- 
pointed Weekousky and Affeld its rec- 
ord agents at ee 


willing to anit. their claims to Mr. 
Cox at the price of 30 cents on the 
dollar.” 











EDGAR J. HAYNES, Jr., Pres. 


THE ates | FIRE INSURANCE COMPANY a BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


PG no occ ccisceeciccccdvees esses Hevhawe me - $1,918,742.71 
NOs 5c nic nb sccencseccoscnvescesdececceseces 500,000.00 
SURPLUS TO POLICYHOLDERS.......... $1,228,824.81 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


THOMAS L. FARQUHAR, Secy. 














WRITING MERCANTILE RISKS 


NEW YORK STATE RULE CHANGED 








Policies May be Issued for Three 
Years at Two-and-Half Annual 
Premiums. 





Under a ruling of the Underwriters’ 
Association of New York State adopted 
at the recently held gathering of the 
organization and put into immediate 
effect, mercantile risks as designated 
under note “C,” Rule 112, may now be 
written for three years, at two and 


one-half times the annual premium rate, 
a practice hitherto forbidden, but one 
long favored by a number of the specia] 
agents. 





SUFFER BIG SPRINKLER LOSs. 





Plant in Ohio Insured in Western Fac- 
tory Insurance oe Brings 


Loss of $200,000 


Following the flood which put out of 
business the sprinkler systems, the 
companies are said to face a total loss 
on the worsted mill of the Orr Felt and 
Blanket Co., at Piqua, Ohio, which 
burned down on Saturday. 

The plant was insured for $200,000 
in the Western Factory Insurance Asso- 
ciation, the loss being distributed 
among the large union companies which 
make up its membership. The line was 
written with the 90 per cent. co 
insurance clause, but it is not believed 
that the woolen company will be co- 
insurers. 

The same value before the flood in- 
ventoried at $279,000, but the plant 
suffered; a loss by water at the time of 
about $400,000, one building being swept 
away, together with a great deal of wool 
and manufactured goods. The plant 
has been out of service ever since and 
was to have started up Monday morn- 
ing. 

The sprinklers were not in service, 
part of the equipment being broken and 
the city water being cut off, the only 
other source of supply was a fire pump 
drawing from the canal, but this was 
empty, because of the flood. The mill 
was antiquated and in bad condition, 
but was rushed with orders. 

The other mill of the company in 
this city carries $500,000 insurance in 
the senior mutuals. This is the heaviest 
loss the factory insurance association 
has suffered in a number of years. The 
owners hold that the sprinkler main- 
tenance clause will not apply, as they 
had complied with all the requirements 
of the inspectors. 








ROYAL TAKES CALIFORNIA'S RISK. 





Cc. M. Logue & Bro. of Pittsburgh, Ar- 
range Re-Insurance of Eastern 
Department Business. 





The Royal Insurance Co. of Liver- 
pool, England, has reinsured all the out- 
standing business of the California In- 
surance Co. of San Francisco, Cal., writ- 
ten through their former Eastern De- 
partment, managed by Frank C. Sturte- 
vant at Philadelphia which business 
was, on April 1, 1912, upon the Califor- 
nia’s retiring from the Eastern Depart- 
ment, reinsured in the American Union 
of Philadelphia. The Royal assumes all 
liability of the business reinsured in the 
American Union of Philadelphia as of 
April 7, 1913, at noon. 

The California, this time, places their 
reinsurance of the former Eastern De- 
partment in the strong, old reliable 
“Royal Insurance Company,” known the 
world over. 

The arrangements of the reinsurance 
of this business was handled by C. M. 
Logue & Brother of Pittsburgh, Pa., the 
agers of the Middle States Department 
for the California Insurance Co. 











April 17, 1918. 















pRESIDENT SOUTHGATE GUEST 


RATING REQUIRES WIDE ‘SCOPE. 





President J. H. Southgate Addresses 
Kentucky Local Agents Upon Some 
Present Problems. 





To prepare equitable fire insurance 
rates, the scope of the scientific rates 
should be National wide, and not as 
now, restricted to individual States; 
where the favorable experience of 1% 
long series of years was liable to he 
overcome by a sweeping conflagration. 
such as visited San Francisco in 190f. 
This truth J. H. Southgate, president of 
the National Association of Local Fire 
Insurance Agents, drove home with tell- 
ing effect at the seventeenth annual 
meeting of the Kentucky Association of 
Local Fire Insurance Agents, held at 
Louisville on Thursday last. 

The gathering was unusually well at- 
tended, the desire of the local men to 
more thoroughly inform themselves as 
to the application of the State rating 
law, now in effect in Kentucky, which 
measure was upon the Association 
program for consideration. In the ab 
sence of President Timberlake, M. H. 
Gabbert was in charge of the sessions. 

The address of welcome was made by 
Capt. Alfred Pirtle of Louisville. 
Henry H. Putnam of Boston, secretary 
of the National Association of Local 
Fire Insurance Agents, and J. H. South- 
gate of Durham, N. C., president, made 
prief addresses. Other speakers were 
tuby Lafoon of Madisonville, and Mr. 
Gabbert of Elizabethtown. 

Officers of the Association for the 
new year were elected as follows: 

T. C. Timberlake, president; W. R. 
Fisher, Carrollton, first vice-president, 
to succeed M. H. Gabbert, Elizabeth- 
town; W. F. Chilton, second vice- 
president; Stanley Frost, Lexington, 
third vice-president; H. M. Coons, Lou- 
isville, secretary—treasurer, to succeed 
Owen I. Mann. 

The Executive Committee elected con- 
sists of Alfred Pirtle, Louisville, chair 
man: M. H. Gabbert, Elizabethtown; 
David Banks, Henderson, and Victor M. 
Scott and Owen I. Mann, both of Louis- 
ville. 

Concludes with Banquet. 
convention concluded 
banquet at The 


with a 
Seelbach, 


The 
well-served 


Young E. Allison of the The Insurance 
Field, acting as toastmaster. 

Short talks were made M. H. Gabbert 
of Elizabethtown; Henry H. Putnam of 


Boston, secretary of the National Asso- 
ciation; John J. Barret and Clem E. 
Wheeler of Louisville. 


UNDERWRITING MARINE RISKS. 








Big Steamship Lines Having Difficulty 
in Securing Insurance—tinterest in 
Mutual Plan. 





The London newspapers report that 
a great deal of interest is being shown, 
tspecially at Lloyds, in the news that 
the Cunard Line, as well as the Ham- 
burg-American Company and the White 
Star Line, are considering schemes to 
do their own underwriting; that is to 
say, to insure their own risks to a very 
large extent. 

The fact of the matter is that the un- 
derwriting market is somewhat con- 
gested with big risks and the effect of 
that is that the Hamburg-American Line 
has experienced considerable difficulty 
with the insurance of the Imperator, 
the new steamcr of 50,000 tons. 

It is understeod here that the vessel. 
Which is worth about £1,250,000 ($6,- 
250,000), has been covered in London to 
the extent of £250,000 ($1,250,000) only, 
against total loss and salvage, while 
about one-third of the value has been 
placed on the Continent. Thus it will 
be seen that at present the company will 
have to run the vessel uninsured to the 
extent of nearly one-half of its value. 

Since the loss of the Titanic the own- 
ers of mammoth liners have had a good 





deal of trouble in obtaining renewal of 
policies and in every case have had to 
pay higher rates, while the stipulation 
has been made that the companies must 
retain a large proportion of the risk 
themselves. This fully explains why the 
Cunard, White Star and Hamburg-Amer- 
ican companies have decided to form a 
private insurance company on a mu- 
tual basis. 

It has been suggested that this ar- 
rangement will be detrimental to the 
interests of members of Lloyds and of 
the marine insurance companies, but 
it all depends how far the idea of self- 
insurance is carried out. It is quite 
certain at present that the three com- 
panies mentioned will not carry the 
whole of their risks themselves. A pro- 
portion of the underwriting will still 
come to the usual quarters and inas- 
much as the underwriters are not pre- 
pared to be responsible for the entire 
value of the mammoth liners now being 
built the new arrangement will be mu- 
tually agreeable between the under- 
writers and the shipowners. 





MUTUALS HARD HIT. 


Members of Michigan Companies to 
be Assessed for Tornado Losses. 
—Freaks of the Wind. 





Michigan farmers were losers by ap- 
proximately $1 000,000 in the wind storm 
which swept the State, with almost cy- 
clonic force on March 21. 

The figures were compiled by E. A. 
Holden, of Lansing, secretary of the 
Patrons’ Mutual Insurance Company. 
This company, 2 co-operative association 
whose membership is drawn from farm 
owners of the State, was called upon to 
settle for more than 200 claims for loss- 
es caused by the wind. Other mutual 
companies, the State Mutual of Lapeer, 
the Michigan, uf Hastings, and the Con- 
cordia, of Bay City, were equally put 
out by the capers of the wind. 

Of the damage wrought by the storm 
$500,000 worth is believed to have been 
covered by insurance and an equal 
amount is thought to have been inflicted 
upon farmers who carried no _ insur- 
ance. The figures are among the high- 
est yet estimated for wind damage in 
Michigan. 

The $1,000,990 loss was sustained by 
the farmers alone and does not include 
the wreckage inflicted on the cities of 
the State when the wind broke loose. 


FIRE BOAT FOR NEWARK. 











Chief Moore Strongly Urges Its Pur- 
chase—Also Recommends Exten- 
sion of Fire Limits. 

Among other recommendations made 
by Chief Engineer Paul Moore, of the 
Newark, N. J., fire department, is the 
purchase of a fire boat to protect the 
city’s extensive and valuable waterfront. 

Other recommendations by the chief 
are: The extension of the city’s 
present fire limits; the purchase of ad 
ditional hose and apparatus; the es- 
tablishment of a truck company at 
South Orange and Sunset avenues; a 
double company at Gotthart street and 
New York avenue, a double company at 
Highland and Bloomfield avenues and 
one at Bergen street and Custer avenue. 





Favors Anti—Rebate Measure. 





Emphatic approval by the California 
Senate was given the measure prohibit- 
ing rebating on insurance premiums. It 
is probable that the House will also 
endorse the bill and Governor Johnson 
will attach his signature thereto. 





Insurance Commissioner Fishback of 
Washington, is inclined to insist upon 
a special deposit of $200,000 being 
made by foreign fire insurance com- 
panies licensed in the State. 

Notice of its intention to withdraw 
from Washington has been filed by the 
Central National Fire, of Chicago. 
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Capital Stock - - 
Liabilities - . - 
Special Reserve Fund 
Net Surplus - - 


P. L. HOADLEY, President 
Cc. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


Total Assets - 


- $1,000,000.00 
- 5,431,072.05 
- 300,000.00 
- 3,135,102.52 
$9,866,174.57 
©. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 























LIMITATION RULE DEFEATED 


THREE NEGATIVE VOTES CAST. 








New York Exchange Turns Down Prop- 





osition to Restrict Agencies in 
Hudson County. 
| 
Three lone votes cast at the most | 


recent meeting of the New York Fire 
Insurance Exchange, served to defeat the 
will of the great majority of members 
to restrict the number of agencies 
a company might have in Hudson 
County. 

While the association has long had 
an unmistakable rule wpon the subject, 
it has been “honored more in the 
breach than the observance,” and rep 
resentatives of underwriters’ agencies 
were named with the greatest freedom. 

The matter reached such a pass some 
months ago that the Exchange ap- 
pointed a special committee to suggest 
remedial measures. The unanimous 
recommendation of the committee was 
that the limit rule be strictly enforced. 
and it was assumed the organization 
would approve the recommendation. 


As the proposition offered by the 
committee called for a hundred per 
cent. vote to insure its passage, the 


three votes in opposition, of course, put 
an effectual quietus upon it. The 
reason advanced by one of the oppo- 
nents to the recommendation, was his 
declared conviction that the question of 
underwriters’ agencies would soon be 
taken up by the State Legislature and 
the underwriters thus relieved of the 
solution of a problem they have so far 
been unable to grapple with. 





Motorized Fire Deparment. 





By the first of the new year it is 
planned horses will be entirely banish- 
ed from the Springfield, Mass., fire de- 
partment, all apparatus there in service 
tc be motor driven. 

Department officials refute the criti- 
cism as to the inefficiency of the fire 
inspection service, asserting on the 
other hand thet fully 6,000 inspections 
were made lIsst year Assistant En- 
gineer Graves devoting the major por- 
tion of his time to supervising the ser- 
vice. 





Birmingham Agents Complete Organiza- 
tion. 





Final arrangements for launching the 
Birmingham (Ala.) Fire Insurance Ex- 
change were completed by the agents of 
the city at a meeting held a few days 


ago. Arthur A. Adams, who has been 
prominent in the organization move- 
ment was chosen president, while 


George H. Estes was elected chairman 
of the grievance committee. 

Regular meetings of the Exchange 
will be held on the second Tuesday of 
cach month. 





Demand Fire Protection. 





The Board of Managers of the New 
Jersey State Hospital for the Insane, 
will appeal to Governor Fielder for 
money required to supply the institu- 
tion at Trenton with new boilers and 
efficient fire protection. 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1913 


Cash Capital..... $1,000,000.00 
eee 7,213,762.27 
Net Surplus 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets . - 4,985,658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 


The real strength of an ingurance company is in 
the cpnservatism of Its management, ang the man- 
agement of THE HANOVER is an absoluté as- 
surance of the security of its policy. 


R.EMORY WARFIELD - 


President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst.Sec’y 


JAMES W. HOWLE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 
CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 
Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
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COMMISSION RATE UNCHANGED 


IN SUBURBAN EXCHANGE FIELD. 











Association at Annual Meeting Holds 
to Present Figures and Re- 
Elects Former Officers. 





There will be no change in the rate 
of commission or brokerage paid in the 
territory of the Suburban Fire Insnr- 
ance Exchange, the members of the or- 
ganization at their annual meeting on 
Tuesday having so declared. 

The Committee of Seven was able to 
report only in part, asking further time 
to complete its investigation and form- 
ulate its conclusions regarding general 
practices in the territory. 

A new uniform short rate table was 
adopted. 

Upon recommendation of the nom- 
inating committee the former officers 
of the Association—Louis F. Goule, 
general agent of the Germania Fire, 
president; Joseph McCord, vice-presi- 
dent of the Hanover Fire, vice-presi 
dent, and Henry Hess, secretary and 
manager—were re-elected. 


BECOMES STATE AGENT. 





George M, Demarest to Look After In- 
terests of Washington Companies 
in Western Pa. and Ohio. 





George M. Demarest has resigned his 
connection with the Pittsburgh agency 
of J. G. Norris and Company to accept 
the Western Pennsylvania and Ohio 
State agency for the First National and 
the Commercial Fire Insurance compa- 
nies of Washington, D. C., the under- 
writing branch2s of which are closely 
connected. 

Mr. Demarest has had a number of 
years’ experience in fire underwriting, 
first on the staff of the Underwriters’ 
Association of the Mildle Department 
and subsequently as a special agent for 
the Spring Garden Fire. Still later he 
went into the local agency business at 
Pittsburgh. By virtue of his past con- 
nections, and his vigorous personality. 
Mr. Demarest is widely known in the 
territory now under his jurisdiction for 
the Washington companies whose inter- 
ests should prosper in his hands. 





ORR WITH PEOPLES NATIONAL. 





Former New Jersey Field Man for 
Commonwealth, Makes New Cop- 
nection. 

Charles W. Orr, for the past year 
special agent in Northern New Jersey 
for the Commonwealth of New York, 
and prior thereto with the Union of 
Philadelphia, goes with the Peoples 
National as its Pennsylvania field man 

on the first inst. ' 

Mr. Orr is a clean proposition from 
whatever angle he is considered, and 
zealously safeguards the interests en- 
trusted to his keeping, 








Insurance Digest’s Quarter Century. 
Twenty-five years ago John A. Finch 
agreed to an arrangement for publish- 
ing his abstracts of insurance decisions 
as a weekly feature in Rough Notes, of 
Indianapolis. There has just been pub- 
lished the twenty-fifth volume of the 
Insurance Digest. ‘ 
Mr. Finch died fifteen years ago—but 
there was no interruption in the work 
which hag since been carried on by 
Guilford A. Deitch, Mr. Finch’s long- 
time associate and worthy successor. 
In the volume just published we find 
that 795 cases involving insurance 
questions were passed upon by the 
highest courts last year. They were 





divided by classes, as follows: Fire, 
182; life, 147; fraternal, 170; accident, 








Out of this number the insurance com- 
panies were involved in 621 cases, 55 
per cent. of which they lost in the 
courts of last resort. 

The Insurance Digest is published by 
the Rough Notes Co., Indianapolis. 





MISSOURI FACING CRISIS. 





(Continued from page 11.) 
the fetter and Waterworth advisory 
rates. 

Attorney General Barker says that 
what is prohibited by the Orr bill is 
the preparation of rate cards by an 
association or person in the employe otf 
the insurance companies. That Section 
10313A levels no inhibition against the 
use of rate cards, which may be made 
and sold to insurance companies by 
outsiders is clear, the attorney general 
says: 

Barker has not receded from his 
position that the companies must re- 
turn to the competitive basis of 1911. 
In order to ascertain how much high- 
er the rates of Missouri are than in 
states adjoining he is gathering infor- 
mation, and will make his findings 
public. 

There are 148 companies doing busi- 
ness in Missouri, besides the mutual 
and reciprocal concerns. Of this num- 
ber, thirty-four are European concerns 
with United States branches. Only six 
are Missouri stock companies. These 
last year collected premiums amount- 
ing to $470,254 and paid losses amount- 
ing to $233,169.83. The -foreign and 
Comestic fire companies, the regular 
mutuals, the Missouri town mutuals 
end the miscellaneous mutuals réceiv- 
e? from Missourians and Missouri busi- 
ness concerns a total of $8,560,701.32 in 
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SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. SUMTER COGSWELL 
Vice-Pres. and Manager 
JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 
68 WILLIAM STREET NEW YORK, N. Y. 





D. E. MANASCO 
President 

















WM. G. WHILDEN, President GEO. E. LYON, Secretary 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 


Paid In Cash Capital . 
Being Increased to . . 
Net Surplus Over . . 


$ 900,000.00 
1,000,000.00 
500,000.00 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 











rremiums upon insurance in 1912. The | 
insurance concerns of every class paid | 
ort in losses $6,069,745 87, or 70.9 per | 
eont. of the premiums collected, ac- 
ecrding.to figures furnished the super- | 
intendent. | 





JOINS CONCORDIA STAFF. 
John C. Allen. Jr, to Travel New 
Jersey for the Milwaukee Com- 
pany—Familiar with Field. 





John C. Allen, Jr. has been appointed 
special agent in New Jersey for the 
Concordia Fire, of Milwaukee, resigning 
his connection with the People’s 
National to accept the post. A native 
Philadelphian, Mr. Allen is very familiar 
with underwriting men and conditions 
in the territory contiguous to the 
Quaker City, and should give a good 
account of himself with the Concordia. 


Relation of Marine Insurance to “Export 
Trade. 





S. Wilson Richards, manager of the 
marine department of Fred S. James 
and Company, contributes to the cur- 
rent number of “Exporters’ Review,’ a 
well considered article entitled, ‘“Mar- 
ine Insurance and Its Relation to Ex- 
port Trade.” After briefly reviewing the 
early history of marine insurance, Mr. 
Richards explains just what the pres- 
ent day policy covers, and makes clear 
to the exporter the need for having his 
insurance interests attended to by a 
broker skilled in his work, and with a 
reputation for the strictest integrity. 
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Carson in Charge. 





Robert C. Carson, recently appointed 
to represent the National Surety Com- 
pany of New York for an important ter- 
ritory in the south, has opened head- 
quarters’ in the Brown-Marx building, 
Birmingham, Ala., and is rapidly -per- 
fecting arrangements for handling his 
new field. 





THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
Empire City Fire Ins. Co., Ine. 1850 


95-97-99 William Street, N. Y. City | nassau Fire Insurance Co., Inc. 1852 
United States Fire Ins. Co., Inc. 1824 
Dutchess Fire Ins. Co., Inc. 1906 


4 
CRUM & FORSTER 
GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


12-31-11 
$1,149,468 
840,845 
1,046.940 
660,716 





INCORPORATED 1822 (Where not locally represented) 

= For New York City 
TOTAL ASSETS DEC. 31, 1911] aacnen & MUNICH FIRE INS. CO. 
$2,389,805.24 ALLEMANNDIA FIRE INS. CoO. 


JEFFERSON FIRE INS. CO. 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 


QUEEN 


ins. Co. of America, 
SEW YOPX. 























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivanie. 
WESTERN RESERVE iNSURANCE GO., of Onle 


‘(OO WILLIAM STREET «~ « ~ - New York 
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“AN ACT” 

To repeal article 1, chapter 98, Revised 
Statutes 1909, entitled “Pools, 
trusts, conspiracies and discrimina- 
tions,” and to enact a new article in 
lieu thereof to be known 4s article 
1, chapter 98, and entitled “Pools, 
trusts, conspiracies and discrimina- 
tions. 

Be it enacted by the General Assem- 
bly of the State of Missouri, as follows: 

Section 1. That article 1, chapter 98, 
of the Revised Statutes of Missouri, 
1909, entitled “Pools, trusts, conspira 
cies and discriminations,” be and the 
same is hereby repealed and a new 
article to be known as article 1, chapter 
98, be enacted in lieu thereof, and com- 
posed of sections to be numbered 
10298, 10299, 10300, 10801, 10302, 10303, 
10304, 10305, 10306, 10307, 10308, 10309, 
10310, 10311, 10312 and 10313. 

Sec. 10298. Combinations in restraint 
of trade declared a conspiracy.—Any 
person who shall create, enter into, be 
come a member or participate in any 
pool, trust, agreement, combination, con- 
federation or understanding with any 
person or persons in restraint of trade 
or competition in the importation, trans- 
portation, manufacture, purchase or sale 
of any product or commodity in this 

tate, or any article or thing bought or 
sold whatsoever, shall be deemed and 
adjudged guilty of a conspiracy in re- 
straint of trade, and shall be punished 
as provided in this article. 

Sec. 10299. Pool and trust agree- 
ments defined.—Any person who shall 
create, enter into, become a member of 
or participate in any pool, trust, agree- 


ment, combination, confederation, or 
understanding with any person or per- 
sons to regulate, control or fix the price 


of any article of manufacture, mechan- 
ism, merchandise, commodity, conven- 
ience or repair, or any product of min 
ing, or any article or thing whatsoever, 
of any class or kind bought and sold, 
or t price or premium to be paid for 
insuring property against loss or dam: 
age by fire, lightning or storm, or to 
maintain said price when so regulated 
or fixed, or shall enter into, become a 
member of or participate in any pool, 
trust, agreement, contract, combination, 
confederation or undertsanding, to fix 
or to limit the amount or quantity of 
any article of manufacture, mechanism, 
merchandise, commodity, convenience, 
repair, and product of mining, or any 
article or thing whatsoever, of any 
class or kind bought and sold, or the 
price or premium to be paid for insuring 
property against loss or damage by fire, 
lightning, or storm, shall be deemed 
and adjudged guilty of a conspiracy in 
restraint of trade, and be punished as 
provided for in this article. 

Sec. 10300. Combinations to boycot 
or threaten to boyecot made a con- 
spiracy.—Any two or more persons en- 
gaged in buying or selling any article 
of commerce, manufacture, mechanism, 
commodity, convenience, repair, any 
product of mining, or any article or 
thing of any class or kind whatsoever, 
who shall create, enter into, become 
members of or participate in any pool, 
irust, agreement, combination, confed- 
eration, association or understanding to 
control or limit the trade in any such 
article or thing, or to limit competition 
in such trade by refusing to buy from 
or sell to any other person any such 
article or thing aforesaid, for the reason 
that such other person is not a member 
of or a party to such pool, trust, com- 
bination, confederation, association or 


understanding, or shall boycot or 





threaten any person from buying or 
selling to any other person who is not 
a member of or a party to such pool, 
trust, agreement, combination, associa- 
tion or understanding in such article or 
thing aforesaid, shall be deemed and 
adjudged guilty of conspiracy in re- 
straint of trade, and punished as pro- 
vided for in this article. 

Sec. 10301. Combination to increase 


prices declared conspiracy.—All ar- 
rangements, contracts, agreements, com- 
binations or understandings made, or 





- entered into between any two or more 


persons, designed or made with a view 
to lessen, or which tend to lessen, law- 
ful trade, or full and free competition 
in the importation, transportation, manu- 
facture or sale in this State of any 
product, commodity or article, or thing 
bought and sold, of any class or 
kind whatsoever, including the price 
or premium to be paid for insur- 
ing property against loss or damage 
by fire, lightning or storm, and all ar- 
rangements contracts, agreements, com- 
binationgs or understandings made or 
entered into by any two or More per- 
sons which are designed or made with 
a view to increase, or which tend to in- 
crease, the market price of any product, 
commodity or article or thing, of any 
class or kind whatsoever bought and 
sold, including the price or premium to 
be paid for insuring property against 
ioss or damage by fire, lightning or 
storm, are hereby declared to be against 
public policy, unlawful and void; and 
any person or ‘persons creating, enter- 
ing into, becoming a member of or par- 
ticipating in such arrangements, con- 
tracts, agreements, combinations or 
understandings shall be deemed and ad- 
judged guilty of a conspiracy in re- 
straint of trade, and punished as pro- 
vided for in thig article. 

Sec. 10302. Penalties—Any person 
violating any of the provisions of this 
article, or who shall do any act pro- 
hibited or declared unlawful by the 
provisions of this article, shall be ad- 
judged guilty of a felony, and upon con- 
viction thereof shall be punished by im- 
prisonment in the penitentiary not ex- 
ceeding five years or by imprisonment 
in the county jail not exceeding one 
year or by a fine of not less than five 
hundred dollars nor more than five 
thousand dollars, or by both such fine 
and imprisonment. 

Sec. 10303. Jurisdiction of circuit 
courts; duties of prosecuting attorneys. 
—The several circuit courts of this 
State are hereby invested with juris- 
diction to prevent and restrain any 
person or persons, corporation, partner- 
ship, individual or association of indi- 
viduals from entering into any combina- 
tions, pools, agreement in the form of 
trusts, confederation, conspiracy or un- 
derstanding declared illegal by this 
article, or any other law of this State 
relative to pools, trusts, conspiracies 
and unlawful combinations. ‘And it 
shall be the duty of the attorney gen- 
eral and of the prosecuting attorneys to 
institute proceedings in equity to pre- 
vent and restrain all violations of this 
article and of any other law concerning 
pools, trusts and conspiracies and un- 
lawful combinations. Such proceedings 
may be by way of petition, setting 
forth the case and praying that such 
violation be enjoined or otherwise pro- 
hibited. When the parties complained 
of shall have been duly notified of such 
petition, the court shall proceed, as 
soon as may be, to the hearing and de- 
termination of the case; and pending 
such petition, and before final decree, 
the court may at any time, make such 
temporary restraining order or pro- 
hibition as shall be deemed just in the 
premises. 

Section 10304. Offending corpora- 
tions to forfeit charter and property.— 
Any corporation created or organized by 
or under ‘the laws of this State which 
shall violate any of the provisions of 
this article may, upon proper proof 
being made thereof in any court of 
competent jurisdiction in this State, be 
declared by the court to have forfeited 
its corporate rights and franchises, and 
the same may by the court be declared 
forfeited, void and non-effect, and shall 
thereupon cease and determine; and 
such court may, by such judgment and 
decree, also declare all or any part of 
the property of such corporation for- 
feited unto the State, or in lieu of the 
forfeiture of all or any part of the prop- 
erty of such corporation, assess against 
it a fine; and any corporation created 
or organized by or under the laws of any 
other State or country which shall vio- 


late any of the provisions of this article 
shall, upon proper proof being made 
thereof in any court of competent juris- 
diction in this State, be declared by the 
court to have forfeited its right and 
privilege thereafter to do any business 
in this State, and the same shall by the 
court be declared forfeited, void and of 
non-effect, and shall thereupon cease 
and determine; and such court many, 
by judgment and decree, also declare 
all or any part of the property in this 
State of such corporation forfeited unto 
the State, or in lieu of the forfeiture 
of its right and privilege to do business 
in this State or in lieu of forfeiture of 
all or any part of the property of such 
corporations, assess against it a fine; 
and in all proceedings for the violation 
of any of the provisions of this article 
against any corporation created or or- 
ganized under the laws of this or any 
other State or country, proof of the acts 
of any person who has been acting as 
the agent of such orporation in trans- 
acting business in this State in the 
name, behalf or interest of such cor- 
poration shall be received as prima 
facie proof of the acts of the corpora- 
tion itself; and it shall be the duty of 
the clerk of the court in which any 
judgment offorfeitureshall berendered, 
as herein provided for, to certify the 
decree thereof to the Secretary of State, 
and if it be an insurance company also 
to the Superintendent of the Insurance 
Department, who shall take notice and 
be governed thereby as to the corporate 
powers and rights of said corporation; 
and in case any court shall render a 
decree forfeiting all or any part of the 
property or any corporation violating 
the provisions of this article, such 
court shall also appoint a _ receiver 
thereof to dispose of the same in such 
manner ag the court may direct, and the 
net proceeds arising from the sale 
thereof shall be paid into the State 
treasury, as shall all fines that may be 
imposed against any person or cor- 


poration violating the provisions of 
this article, be paid into the State 
treasury. 


Section 10305. Persons injured to re- 
cover triple damages.—Any person in- 
jured in his business or property by 
any other person or persons by reason 
of anything forbidden or declared to 
be unlawful by this article may sue 
therefor in any circuit court of this 
State in which the defendant or de- 
fendants, or any of them, reside or 
have any officer, agent or representa- 
tive or in which any such defendant 
or any agent, officer or representative 
may be found, without regard to the 
amount in controversy, and shall. re- 
cover threefold the damages by him 
sustained and the costs of the suit, in- 
cluding a reasonable attorney’s fee. 

Section 10306. Corporations not to 
issue trust certificates or to place out- 
put in hands of trustee.—It shall not 
be lawful for any corporation to issue 
or to own trust certificates, or for 
any corporation, agent, officer, or em- 
ploye or the directors or stockholders 
of any corporation, to enter into any 
combination, contract, agreement with 
any person or persons, corporation or 
corportions, or with any stockholder 
or director thereof, the purpose and 
effect of which combination, contract 
or agreement shall be to place the 
management or control of such com- 
bination or combinations, or the man- 
ufactured product thereof, in the 
hands of any trustee or trustees, with 
the intent to limit or fix the price or 
lessen the production and sale of any 
article of commerce, use or consump- 
tion, or to prevent, restrict or dimin- 
ish the manufacture or output of any 
such article. 

Section 10307. Purchaser not liable 
for price of article—Any purchaser of 
any article or commodity from any in- 
dividual, company or corporation trans- 
acting business contrary to any pro- 





vision of the preceding sections of this 
article shall not be liable for the price 
or payment of such article or com- 
modity, and may plead this article as 





a defense to any suit for such price 
or payment. 

Section 10308. Effect of forfeiture of 
franchises of corporations.—Whenever 
the corporate rights and privileges of 
any corporation organized under the 
laws of this State shall have been de- 
clared forfeited by a judgment of a 
court of competent jurisdiction for any 
violation of the provisions of this ar- 
ticle, and whenever the rights and 
privileges of any corporation organized 
under the laws of any other State or 
country to do business in this State 
have been declared forfeited by a 
judgment of a court of competent 
jurisdiction for the violation of 


any of the provisions of this. ar- 
ticle, it shall thereafter be unlawful 
for any person, corporation, or asso- 


ciation of persons, to deal in or offer 
for sale in this State any article of 
manufacture, mechanism, merchandise, 
commodity, convenience, repair, any 
product of mining, or article or thing 
whatsoever, or contract of insurance 
against loss or damage by fire, light- 
ning or storm, made, produced, manu- 
factured or dealt in by any corpora- 
tion whose rights, franchises or priv- 
ileges, have been so declared to be for- 
feited; and the foregoing provisions of 
this section are hereby made applica- 
ble in all respects to the successors or 
assigns of any corporations whose 
rights, franchises or privileges have 
been so declared to be forfeited. 

Section 10309. “Person” or “persons” 
defined.—The words person or persons, 
used in this article, shall be deemed to 
include natural persons, partnerships, 
associations of persons and corpora- 
tions created or organized by or un- 
der the laws of this State, or under the 
laws of any other State or country. 

Section 10310. Sufficiency of plead- 
ings.—In any suit that is now pending, 
or which may hereafter be brought, in 
which it is charged that any person, 
corporation, partnership or association 
of persons has created, entered into, 
become a member of or participate in 
any pool, trust, agreement, combina- 
tion, confederation or understanding 
in restraint of trade or competition 
with any other person, corporation, 
partnership or association of persons, 
it shall not be necessary to allege or 
plead the manner in which or when or 
where such pool, trust, agreement com- 
bination, confederation, or understand- 
ing was made or effected. 

Sec. 10311. 
books and 
brought to 


Witnesses—production of 
papers.—In any proceeding 
enforce the provisions of 
this article, no witness shall be per- 
mitted to refuse to answer any ques- 
tion material to the matter in contro- 
versy, or shall be permitted to refuse 
to produce any books or papers ma- 
terial to such inquiry upon the ground 
that to produce such books and papers 
or to answer such questions might 
tend to incriminate him or subject him 
to a penalty or forfeiture; but no per- 
son shall be subject to prosecution or 
to any action for a penalty or a for- 
feiture on account of any transaction, 
matter or thing concerning which he 
may testify or produce books or papers. 

Sec. 10312. Sufficiency of indictments 
and informations.—In any indictment 
or information for the violation of any 
of the provisions of this article, or for 
the doing of anything forbidden or de- 
clared unlawful by the provisions of 
this article, it shall be sufficient to 
allege that any person or persons have 
created, entered into, become members 
of or participated in any pool, trust, 
agreement, combination, confederation 
or understanding without alleging the 
manner in which such pool, trust 
agreement combination, confederation 
or understanding has been effected, 
and it shall not be necessary to allege 
how, when or where such pool, trust, 
agreement, combination, confederation 
or understanding was effected. 

Sec. 10313. Act not to affect pending 
litigation —The enactment and taking 
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SCIENTISTS STUDY TORNADO © 


FOLLOW IN TRAIL OF WINDSTORM, 











New and Interesting Facts Expected 
—Look for Better Understanding 
of Phenomenon. 





Scientists trom the University of 
Nebraska have been following the trail 
of the three Vestructive tornadoes that 
swept across Southeastern Nebraska on 
Easter Sunday, and they are now form- 
ulating a report in which some new and 
and interesting facts connected with 
this variety of windstorm will be de- 
veloped. These parties have been un- 
der the leadership of State Geologist 
Barbour, George E. Condra, head of the 
physical geography department, and 
George A. Loveland, Nebrask director 
of the Government Weather Bureau and 
head of the department of meteorology. 

Three unusual features have been dis- 
covered. One is that there were three 
distinct tornadoes following three dis- 
tinct path some twenty miles apart. 
Another is that the one which caused 
so much destruction at Omaha covered 
a distance cf approximately ninety 
miles from start to finish, which is a 
longer path than any storm within the 
knowledge of the investigators and is 
most unusual, forty to fifty miles being 
an extreme distance. Another is that 
the Omaha tornado, while it maintain- 
ed the general direction of tornadoes, 
from southwest to northeast, deviated 
and zigzagged in a most unusual man- 
ner. 

The first trace of the Omaha tornado 
a farm eight miles north 
of Bethany, » college town suburb of 
Lincoln. Here is destroyed some farm 
buildings but bounded off into the air, 
striking the earth again at a farmhouse 
five miles southeast of Greenwood, al- 
most twelve miles away. It cut across 
the country to another farmhouse on a 
true northeast course, but after raising 
a farm house and barn and killing some 
live stock it turned sharply to the 
northwest for haif a mile. Then it 
veered against to the northeast and kept 
that course for a mile and a quarter, 
when it again turned to the northwest. 
Within a half mile it swerved back to 
the northeast and kept that angle un- 
til after it had gone through North 
Omaha. From that point where it left 
that city it swung at a sharp angle to 
the southeast and hit and end of Coun- 
cil Bluffs. From there on as far as it 
went in Iowa it was a northeast tan- 
was easily fol- 
their 
Ia., of 


was found on 


gent again. “he course 
lowed by the investigators in 
autos. The discovery at Hardin, 
been in Omaha 


a sign know to have 
that Sunday, indicates that the last 
trace of the storm was forty miles 
northeast of Omaha, which is nearly 
fifty miles from. Bethany. 
Frame Houses Suffer. 
Prof. Barbour’s investigations were 


largely confined to examinations of 
wrecked buildings. He found that no 
frame houses were so well built that 
they could withstand the storm. He did 
find a number of stone houses and solid- 
ly built brick houses that were only 
partly wrecked. Brick veneered house: 
fared but little better than the frame 
ones, the veneer coming off in sheets, 
while those on which stucco formed the 
upper half were stripped of that ma- 
terial down ts the wire netting. He 
found in one neighborhood two large 
wooden chure! ~y that were torn to 
pieces, while the adjoining houses were 
but slightly Paces He ascribed this 
fact that the churches | 
air spaces and the vac- 
air with- | 


condition to the 
contained large 
uum in the storm caused the 
in to crush down the walls. 
“Our investigations show that the| 
Cmaha tornado,” said Weather Chief 
Loveland, “was no more violent than the 
ordinary tornado. The fact that it pass- 
ed through a densely populated section 
made it seem so. Its unusual char-| 
acter lies in the fact that it ccourred | 
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about two months earlier than the torn-! ‘TheLeading Fire Insurance Company poor 1913 


ado season, which is May and June. 
Tornadoes are bred under conditions 
where the lower strata of air becomes 
superheated and forces its way upward 
in spirals through the overlying strata 
of cold air. Two closely allied theories 
are now gencrally accepted. One is 
that the upward thrusting column forces 
a large hole into the cold strata, and 
the other that it causes a series of holes. 
It is this upward movement through the 
entrance or entrances effected that pro- 
vides the tremendous suction, while the 
whirl is produced by the Same physical 
principle that causes the water in a lav- 
atory bowl to swirl when the plug is 
pulled out. 

“Great cyclonic areas move over the 
country from west to east every few 
days in regular processions. The sun is 
the real breeder of the tornado. It will 
overheat sections of the strata close to 
the earth, and the resultant movements 
of the air, the heated columns seeking 
to rise and the colder strata to descend, 
warm air coming from the southwest 
and cold air coming from the northwest, 
bring about trouble. The currents strik- 
ing one another at angles produce an 
invisible motion that is analogous to 
that seen in the water at a point where 
one stream enters another at an angle. 
This produces a series of small whirl 
pools that can be seen floating down 
with the combined stream, and the air 
currents act in the same way.” 





MISSOURI ANTI-TRUST LAW. 





(Continued from page 15.) 


effect of this article shall not have the 
effect to release or extinguish any 
penalty, forfeiture or liability incurred 
by any corporation or person on ac- 
count of the violation of any law of 
this State prior to the taking effect of 
this article. 

See. 10313a. In any proceeding 
against or prosecution of eny insur- 
ance company under the provisions of 
this article, it shall be prima facie evi- 
dence that such company is a member 
of a pool, trust, agreement, confedera- 
tion or understanding to control, ef- 
fect, or fix the price or premium to be 
paid for insuring property against loss 
or damages by fire, lightning or storm, 
if it be shown that such company or 
any agent or representative thereof in 
writing insurance has used any insur- 
ance rate, or made use of or consulted 
any rate book, paper or card contain- 
ing any insurance rate, prepared, pub- 
lished, kept or furnished by any per- 
son, association of persons or bureau 
employed by, representing or acting on 
behalf of any other insurance com- 
pany or association in and about the 
making and publishing of insurance 
rates for use in any portion of this 
State. 

Approved by 
1913. 

This bill did not carry an emergency 
c;ause and therefore takes effect ninety 
days afterthe final adjournment, which 
teck place March 24, 1913. 


Governor, March 29, 
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CASUALTY AND 


SURETY HAPPENINGS 








TITANIC CLAIMS $13,907,464 


DOUBLE TOTAL OF FIRST LIST. 





still Doubtful ag to Amount Available 
for Settlement— American Law 
Limit $97,000, 





The total of the claims resulting from 
the Titanic disaster as shown in the 
list filed in the Federal District Court 
Tuesday, has reached $13,907,461. Judge 
Holt declared the lists closed and no 
more claims will be filed. 

In the first list of claims the amount 
asked for was $5,900,000, and this had 
peen increased by $2,127,274 when the 
second extension of time was granted 
in February. Since then 118 death 
claims have been filed, amounting to 
$3,259,900. 

It is still doubtful how much money 

will be availabie to settle the enormous 
amount involved. Judge Holt has not 
yet decided the exceptions raised in the 
limitation of liability proceedings which 
A, Leonard Brougham argued before 
him in the middle of February. One of 
the points raised then was that the 
Oceanic Steam Navigation Company had 
no right to shield itself behind the 
American law which would set aside 
only about $97,000 for the settlement of 
all claims, but must satisfy claimants 
in accord with the British law, which 
would provide between $2,000,000 and 
$3,000,000 for the purpose. 

The largest death claim which has 
been filed since last February is that of 
Mrs. Mabelle Swift Moore of Washing- 
ton, on accout of the loss of her hus- 
band, Clarence Moore, a member of the 
brokerage firm of W. B. Hibbs & Co. 
She says that he was making $25,000 a 
year from this business, and was inter- 
ested also ina farm and ranch in Mont- 
gomery County. Maryland, and in real 
estate at Leesburg, Va. She asks $500,- 
000 compensation for his death, and 
$10,000 for property with him. 

A claim of $100,000 has been made by 
Mark Levy and J. D. Levy for the 
death of Irving G. Levy of Chicago, and 
$5,460 for property. Mrs. Tillie Taussig 
is asking $250,000 for the death of her 
husband, Emil Taussig, and $7,500 for 
the destruction of his beggage and that 
of his daughter Ruth. Mrs. Fred R. 
Kenyon of New London, Conn., has also 
a $250,000 claim for the death of her 
husband, who was lost, she asserts, be- 
cause the agents of the steamship com- 
pany forcibly prevented him from enter- 
ing the lifeboats, which were incom- 
pletely filled. 

Then Mrs. Constance Shack Gracie, 
widow of Col. Gracie, who played a 
manful part in the disaster, but died 
recently of the effects of the exposure 
he underwent at the time, is asking for 
$50,000 as compensation for his death 
and $5,138 for property lost. Miss Mar- 
garet Hays, who befriended the two lit- 
tle French waifs till their mother came 
from France to get them, is now asking 
for $2,640 for her own baggage. 

A curious addition is made to the 
claim put in by Mrs. Mary A. Holver- 
son for $100,000 for the death of her 
husband, Alexander O. Holverson of 
Philadelphia. She not only asks for 
$974, the value of his baggage, but also 
for $920, the amount of money she has 
expended to give him proper burial and 
to erect a suitable monument. 

Patrick O’Keefe of 460 West Thirty- 
eighth street, a steerage passenger, sub- 
mits that shortly before the Titanic 
sunk “claimant was obliged to jump 
overboard to save his life. He was in 
the water a considerable period, until 
rescued by one of the lifeboats. During 
the time he was in the water and after- 
ward, while in the lifeboat, he suffered 
bitterly from the cold, and as a result 





of such exposure was made sick, sore, 
lame and disabled.” 

Consequently he has been unable to 
work properly ever since, he says, and 
thinks that he should receive $10,000 te 
compensate him for his medical fees 
he has had to pay. In addition he asks 
$250 for his property. 

Mrs. Katherine George of Seattle, 
Washington, a co-partner with Willian. 
H. Harbeck, 2 moving picture man, 
asks $41,000 for the loss of a quantity 
cf moving picture films, including the 
only existing negatives of the “Pendle- 
ton Round-Up. Pictures,’ which she 
values at $25,000. Mrs. Harbeck has 
already put in a claim for $50,000 for 
100,000 feet of moving picture films. 
Two moving picture cameras and equip- 
ment also figure in Mrs. George’s list 
at $11,000. 

A heavy claim for jewelry comes from 
Mrs. Clara Frauenthal of 783 Lexington 
avenue. She had personal property of 
the value of $17,748 with her, including 
a pearl and diamond collar, worth 
$2,500; a pearl and diamond bracelet, 
$800; a sapphire and diamond bracelet, 
$1,200, and a pear-shaped pearl, sur- 
rounded by diamonds, $2,600. Mrs. 
Emma Ward Bucknell of Philadelphia, 
had a heavy bill for clothing, as she 
asks $11,946 for the loss of her baggage, 





PLATE GLASS SITUATION. 





Committee ‘Reports on Good Work in 
Organizing Association Recently 
at Chicago. 





The meeting of the Plate Glass Serv- 
ice and Information Bureau last week 
considered chiefly the report of the 
committee which had organized a local 
association in Chicago. The commit- 
tee’s report created a very favorable 
impression, as the situation appeared 
to be well in hand. The committees 
was thanked on behalf of the bureau 
for its able work and confinued so as 
to complete the details of the new asso- 
ciation. It was resolved to give a dinner 
next Thursday evening on behalf of the 
buerau to the executives of all the 
companies writing plate glass insur- 
ance, both members and non-members. 

The Plate Glass Underwriters’ Asso- 
ciation met in the afternoon and dis- 
cussed the local situation, and a com- 
mittee, consisting of Mr. White of the 
New York Plate Glass Insurance Com- 
pany; Mr. Anderson of the Royal In- 
demnity Company, and Mr. Sterling of 
the Fidelity & Casualty Company, was 
appointed to confer with the outside 
companies and secure their applications 
conditional upon all companies joining 
the association. The committee will 
informally report at the dinner of the 
bureau, which is scheduled to be held 
this evening and will formally report 
at the adjourned meeting of the asso- 
ciation to-morrow. 





Robert W. Thompson, manager of the 
accident department of the Royal at its 
head office in Liverpool, who has been 
visiting this country as the guest of the 
Royal Indemnity Co., sailed for home on 
the Cedric last week. 


Charles §S. Holly, a member of the 
Maryland Casualty’s staff in the New 
York office, under Resident Manager 
Mulvey, died very suddenly last week 
of bright’s disease. Mr. Holly started 
with the Fidelity & Casualty in 1900 
and joined the Maryland in 1908. He 
enjoyed a large circle of friends among 
the brokers. 


Charles H. Holland general manager 
of the Royal Indemnity Co. gave a din- 
ner last week to the staff of the com- 
pany in celebration of the second year 
of the company’s business. The com- 
pany started in April 1911 and has had 
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WINS HOT FIGHT FOR’ BONDS. 





Equitable Surety Beats Out Competitors 
and Lands Rich Public Official 
Lines of St. Louis. 





St. Louis, Mo., April 15. (Special)—A 
battle to write the bonds of the city 
officials who have just taken office, fol- 
lewing the election of April 1, was 
waged by surety agents at the City 
Hall a large part of the week. Honors 
went to the Equitable Surety Company 
of St. Louis, which, together with one 
other company wrote all except one of 
the new bonds. James Taussig, Jr., 
represented the Equitable Surety in the 
negotiations. The Equitable Surety 
wrote the largest number of bonds with 
the largest total coverage. 

The bonds written by the Equitable 
were the three bonds of Edmond Koeln, 
collector of the revenue, for $200,000, 
$200,000 and $300,000, respectively, 
making a total coverage of $700,000; 
that of James Y. Player, comptroller, 


in $300,000; that of Jeremiah Sheehan, 
auditor, in $100,000, and that of Mar- 
tin R. H. Witter, register, in $25,000. 


The total coverage was $1,125,000. 
The only bond written by another 
company was that of Charles E. Mohr- 
stadt, as city marshal, in $10,000, which 
was written by the American Fidelity 
Company. All the bonds were approv- 
ed last week by the City Council. The 
companies which wrote the large 
bonds will reinsure part of the cover- 
age in other companies. Thus most of 
the important companies represented 
in St. Louis will co-operate in supply- 
ing the indemnity, which protects the 
in the conduct of the offices develop. 





Charles I. Brooks, vice-president and 
secretary of the Southwestern Surety 
Co. of Denison, Texas, is now in New 
York. 


BARS ALL LIMITED POLICIES. 
Oregon Commissioner Opposed to This 
Feature in Accident and 
Health Contracts. 





Insurance Commissioner Ferguson of 
Oregon, is opposed to the issuance of 
limited accident and health policies, 
and in the course of a circular letter, 
so advises the companies, We quote 
from his communication: 

“Policies providing for inde smnity on 
account of death or disability from acci- 
dental bodily injury or sickne SS, and 
confining such indemnity to a limited 
class or kind or manner of accidents” 
injuries or diseases, shall not be issued 
or sold by companies, or their agents, 
authorized to transact business in this 
State. This shall not prevent such 
companies from excepting certain acci- 
dents, injuries or diseases, or certain 
classes of same, from the benefits pro- 
vided under their policies. 

“The maximum time at which the 
benefits for disability on account of 
sickness becomes effective under the 
provisions of such disability policies 
is hereby limited to thirty days from 
date of policy. Preferably such time 
limit, if any, should be limited to ten or 
twenty days. All policies with pro- 
visions exempting the company issuing 
same from liability, under any of its 
indemnity features, for a longer time 
than that designated above are pro 


hibited. 
“This shall be notice to all companies 
transacting such business in this terri- 


tory of the revocation by this depart 
ment of its approval of any such 
policies ag May come under the above 
mentioned prohibitions and that the 


further use of such policies in this 
State will subject them to the penalty 
provided for issuing unapproved poli- 
cies.” 
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PLAN NEW COMPENSATION BILL 





CONNECTICUT ACT LOOKED FOR. 





Features of Several Measures ‘Now Be- 
fore Legislature to be Combined 
by Committee. 





Although there are several compen- 
sation bills before the joint commit- 
tee of the Connecticut legislature, no 
one of them will get the necessary 
support to secure enactment, 80 the 
joint committee of the legislature is 
combining features from all in a new 
bill. Favorable action on this bill is 
probable. 

A petition signed by about sixty 
farmers who are representatives in the 
House, was presented to the commit- 
tee and the substance was that they 
would not vote for any compensation 
act which included the average farmer. 

One of the important features decid- 
ed upon was that the act should not be 
compulsory, but optional in its insur- 
ance features, and it was decided that 
those employing five men or under 
should be exempt from any of its pro- 
visions. The basis of compensation is 
understood to have been cut from 66 2-3 
per cent. embodied in the Federation of 
Labor bill to 50 per cent. and instead of 
the employe sharing the burden of the 
insurance the employer will shoulder 
the whole burden. There was some de- 
bate over the question of what should 
constitute the commission and it was 
finally agreed that there should be five 
commissioners, one appointed from 
each Congressional district, and that 
the compensation should be $4,000 a 
year and expenses, though the final 
determination of the question of ex- 
penses will be left to the discretion of 
the sub-committee. All the commis- 
sioners are to be appointed by the 
Governor without Senate ratification. 

State Insurance Eliminated. 

The question of State insurance is 
eliminated from consideration entirely, 
it is understood. The Michigan act 
allows four kinds of insurance—State, 
mutual, stock and  individual—and, 
after considerable debate, it is prob- 
able that a bill will be reported rec- 
ommending three of these and elim- 
inating the State insurance. The Dill 
reported out of committee will also 
probably provide that the injured men 
receive “first aid” treatment for thirty 
days, the expense of which is to be paid 
by the employer. The employe, how- 
ever, will have the right to enlist the 
services of his own physician, if he so 
chooses, but he will have to bear the 
burden of that expense himself, and he 
has the privilege of dispensing with the 
services of the physician furnished by 
his employer, if he so chooses. 

In cases where there is no ‘insurance 
taken out by an employer and an acci- 
dent occurs, there may be an agree- 
ment on compensation between the em- 
ployer and the employe, provided, 
however, that it be subject to the 
approval of the commissioner of that 
congressional district in which the 
accident happened. The committee de- 


liberated for some time over the ques- | 


tion as to whether it should be one 
commissioner or the entire five who 
should pass upon such an agreement, 
and finally decided to leave it in the 
hands of one. Another question, which 
was something of a puzzle was as to 
whether the 50 per cent. compensation 
should be specific. or general, and it 
was decided that it should be specific. 
This will make a set scale of compen- 
sation for certain injuries. This was 
the idea favored by Ralph O. Welles 
in the interests of the manufacturers 
end against the principle of the com- 
miesion bill. It was decided to adopt 
the principles of the Massachusetts act 
in wining out the defenses of contribu- 
tory negligence, assumption of risk and 
fellow servant rule for those who come 
under the provision of a compensation 
act. 
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COMMONWEALTH’S PRESIDENT. 





Dr, Bacon Saunders 'Now Heads Com- 
pany—Change Made to Have Close 
Executive Attention. 





Dr. Bacon Saunders, a prominent 
physician of Fort Worth, Texas, has 
been elected president of the Common- 
wealth Bonding and Casualty Co. of 
that city, succeeding John Scharbauer. 
The change is made in order to have 
the constant attendance of the head of 
the Company to handle executive mat- 
ters, the detail being more than Mr. 
Scharbauer wished to undertake during 
another summer. 

Last summer Mr. Scharbauer wished 
to present his resignation, but he was 
induced to continue for a time. Mr. 
Scharbauer continues as an active mem- 
ber of the board of directors and is 
also a valuable member of the executive 
and finance committees. 





QUINT LEAVES NATIONAL SURETY. 





Manager of Burglary Department 
Leaves Service of Company on 
Short Notice. 





A. U. Quint, manager of the burglary 
insurance department of the National 
Surety Co. at the home office, has re- 
signed and severed his connection with 
the Company immediately, his resigna- 
tion dating from last Thursday. 


ADVANCES TWO OFFICERS. 





American Surety Makes Changes in 
Duties of Viceé—Pres. Deming and 
Asst. Sec. Tomlins. 





Vice-President Richard Deming, of 
the American Surety Company, who 
has for some time past been manager 
of the home office agency, will here- 
after devote his time mainly to execu- 
tive duties, but will supervise the Met- 
ropolitan district, embracing the home 
office agency, the Brooklyn, ~-Newark 
and Jersey City branch offices. 

Assistant Secretary William A. Tom- 
lins, Jr., has been promoted to be mana- 
ger of the home office agency, and 
Edward Poole has been appointed act- 
ing manager of the Brooklyn branch 
office, succeeding Henry D. King, re- 
signed. 





Special Agents for the Travelers. 





Recent special agency appointments 
in the liability department of the 
Travelers Insurance Company, include 
the following: James A. Stephens, as- 
signed to Syracuse, N. Y.; Ralph J. 
MacBrayne, to Albany, \N. Y.; Storey B. 
Howard, Hartford’; Ralph S. Eddison, to 
St. Louis, and Robert N. Gardner, ad- 
vanced to assistant managership at 
Duluth, Minn. 





Henry D. King, assistant secretary 
and manager of the Brooklyn office of 
the American Surety, has resigned. 
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OFFERS HOSPITAL INSURANCE 


NEW FORM BY FLORIDA CASUAL Ty 








Indemnity Covering Legal Liability 
to Patients Now Written— 
Also Physicians Defense. 





Indemnity may now be secured by 
hospitals covering whatever damages 
to patients they may be legally liable 
for because of the errors of doctors 
or their assistants, a policy granting 
such protection being written by the 
Florida Fire and Casualty Insurance 
Company, of Jacksonville. 

The Company also writes physician's 
defense insurance along the genera] 
lines, and to such as are willing to 
Personally pay damaged in case an 
action be decided adversely, it issues 
a “Defense Policy” covering the prac- 
titioner “against the law costs only in. 
volved in defending any case that may 
be instituted against him for errors, 
mistakes or malpractices.” 

While one of the younger of the 
Southern insurance companies, the 
Florida Fire & Casualty is making 
satisfactory headway, and gives prom- 
ise of becoming a permanent fixture in 
the underwriting world. At the close 
of 1912, after seven months’ activity, 
the Company reported assets of $340 - 
353.79, and a net surplus beyond its 
$211,790 capital of $102.154. Its pre 
mium income during the period was 
$85,560, over one-half of which was 
upon casualty business. 

Henry Gaillard is president of the 
Company; C. B. Willis, manager of its 
fire department, and George W. Carr, 
manager of the casualty branch, Gerald 
EB. Hart, widely known to casualty un- 
derwriters in the North, is Mr. Carr's 
ald. 





LLOYDS BIG LOSS ON BOND. 





Issued (Blanket Policy On Crocker 
National 'Bank—Cashier’s Shortage 
Alleged to be $200,000. 





It is underStood that Lloyds, London, 
had issued a blanket policy covering 
over 100 officers and employes of the 
Crocker National Bank of San Fran- 
cisco, the cashier of which was found 
a few weeks ago to have been short 
in his accounts and who is reported to 
have confessed to losing upward of 
$200,000 of the bank’s funds in specula- 
tion. The Lloyds bond ig said to be for 
$225,000 and as the case looks now, the 
loss will not be much short of that 
amount. 





Alabama Company’s Third Annual. 





The third annual meeting of the In- 
ter-State Casualty Company, of Birming- 
ham, Ala., was held early last week, 
nearly fifty stockholders being present. 
The financial report showed assets of 
about $600,000; capital $300,000;  re- 
serves $150,000 and net surplus of $150,- 
000. So well pleased were the directors 
with the showing that they promptly 
re-elected the following officers for an- 
other year: President Henry B. Gray; 
vice-president, G. B. M. Cormack; sec- 
retary-treasurer, H. M. Archibald, Jr. 





Missing Postmaster Accused of Em- 
bezzlement. 

In a signed statement the pastor and 
officials of St. John’s Lutheran Church, 
accused Charles Brighthaupt, of Drums, 
Pa., of embezzling $20,000 of the church's 
funds. Brighthaupt who is missing was 
postmaster of his home town. 

A. Rattier, the new French Minister 
of Justice, is an important stockholder 
of the European Accident Insurance 
Company, of London, which transacts 
casualty re-insurance in this country. 
Fester and, Falsom, Inc., are its United 
States managers. 





So 2h aan Gh & ts ae oh eee £8 2 Os) ool eee 


~, 


Qm DRA eS he 








Apri! 17, 1913. 


THE EASTERN 





UNDERWRITER 








SPECIAL TALKS WITH LOCAL AGENTS 





Recently L. H. Wester- 


Some Ideas man of the Standard 
On Business Accident, had some 
Getting. pertinent things to say 
on business’ getting 

methods. 


Before startiag out to sell insurance 
he said, make sure that your under 
stand the contracts thoroughly, as if 
not, you will likely be asked some ques- 
tion that you cannot answer correctly, 
at a critical moment when you have a 
prospect almost persuaded. If you at- 
tempt to evade an answer, it may 
seriously affect. your success in closing. 
Be prepared in showing a specimen 
copy, to explain the different clauses 
thoroughly. Not every one can read a 
policy and uzderstand it. Explain 
what each clause is meant to cover. 
Quite a little ground can be covered on 
these subjects, as the clauses are con- 
densed and must be explained to be ap- 
preciated. The prospect should be made 
to understand all important require- 
ments, such as keeping policy in force 
by paying premiums promptly in ad- 
vance, what constitutes a claim, neces- 
sity of personal attendance of a phy- 
sician or surgeon, and requirement of 
prompt notice to the Company in the 
event claim is to be made. 


[ rarely have trouble adjusting claims 

on business written by myself, neither 
do I have trouble on business written 
by agents who follow my instructions 
in soliciting. It is, however, a difficult 
task to satisfy a claimant who has been 
given a wrong impression of the con- 
tract by the agent who sold it to him. 
I usually find in these cases that the 
prospect, desiring to know the benefits, 
will ask if the policy covers this and 
that, ete., and the agent answers in the 
affirmative to satisfy him, regardless 
of the truth, fearing that he might lose 
the business otherwise. He is think- 
ing only of ris commission, and his 
is so wrapped up in this, that he is ob- 
livious to all else. It is not necessary 
to misrepresent any part of our con- 
“racts to get an application—they con- 
tain enough attractive features to ap- 
peal to any sensible mind, without mag- 
nifying. 

Business secured by false statements 
is not good buiness, and will not stay 
on the books. There is bound to come 
a reaction, the results being a general 
loss of business, the agent’s reputation, 
and a lowering of the Companys good 
name, the tearing down of a reputa- 
tion the. Company has been years in 
building. As great care should be ex- 
ercised by the agent in soliciting risks 
as if the business were his own. 

Never disparage another Company or 
its representatives, as almost invariably 
what you say will be placed to the 
other fellow’s credit. Every knock is a 
boost—let the other fellow do the 
knocking. Avoid talking to a man in 
a crowd; there is sure to be someone 
present who, a'though not interested in 
knowing anything about your proposi- 
tion, will “butt” in and try to make a 
fool of you. Call your man aside, and 
have a confidential talk with him. If 
this cannot be done, make an appoint- 
ment to see him at his home, which is 
the best place of all. I like to get a 
man at home with his family, and I 
don’t care how much his wife objects 
to his taking out a policy. Before I get 
through, I will have painted a picture 
that will make her regret that he has 
been taking the terrible chances of dis- 
ability without protection and insist 
upon him making application at once 
before the inevitable happens. Business 
received in this manner will stay on 
the books, as the wife is the one who 
realizes what it means to have to have 
the earning power of the household 
Stopped indefinitely, and will see to it 
that the premiums are paid. 


Never get loud or boisterous. The 


man who goes about his business quiet- 
ly wins the confidence of those with 
whom he comes in contact, and wears 
the medals. 


One of the best assets 
Education a man can have to 
in Claims make a success in life 

Adjustments. is a fair education, 

say J. Harvey Thorn- 
burg, assistant claims adjuster for the 
National Casualty Co. No matter what 
particular line of business he chooses to 
make his life work, he will find that 
the better he is informed generally the 
more successful he will be in his 
chosen line, for business generally has 
uderneath it some fundamentals that 
will apply to all branches of the com- 
mercial world. Of course, each par- 
ticular line has its specialty and may 
be enlarged upon, broadened and made 
as progressive as is the amount of 
education behind it. 

The business of health and accident 
insurance is not an exception, in fact 
we see every day the successful agency 
managed by intelligent, painstaking 
and careful men, who bring into their 
work the force of intelligence and 
consequent mastery of the business, 
and one of the best things that they 
are doing for the preservation or con- 
servation of the business is their effort 
to inform their patrons, acquainting 
them with what they purchase by their 
policy, impressing upon them what 
their Company proposes to do there- 
under when they meet with a disability, 
and showing them how to proceed to 
obtain that which is theirs by right of 
purchase. 

The majority of the policyholders in 
the industrial health and accident busi- 
ness are not acquainted with the pro- 
visions of their policies, which in many 
cases is attribute to their ignorance. 
They depend upon the agent’s word as 
to its contents. Of course, if the agent 
is not informed he cannot intelligently 
inform his 
duties. 

Nearly all of the _ dissatisfaction 
arising from claim adjustments is due 
to the ignorance of the claimant, and 
his ignorance is, in most cases, directly 
attributable to the agent. It is very 
infrequent for a policyholder to make 
claim for benefits on a fraudulent claim. 
We only have to deal with such cases 
occasionally and refrain from allowing 
them to play any part in this discus 


sion. 
What, then, is the duty of the agent 
who wants to be a success? Certainly 


it-is not to be ignorant of the contract, 
or for any reason to misrepresent the 
provisions of the policy to his patrons, 
but to intelligently instruct and educate 
his policyholders in the meaning of the 
policy, educating them in assisting to 
properly place proofs before the Com- 
pany and to do it impartially, and the 
success of your agency is assured. 
Satisfied claimants can get you more 
business and hold for you more busi- 
ness against the attempts of your com- 
petitors than the efforts of yourself and 
several assistants. You can hardly be- 
come to familiar with the provisions 
of the policy, and the time is well spent 


in studying them and conveying the 
meaning thereof to your patron. 

* ~ cad 

Which make the best 


material, old or new 
agents? Opinions differ 
and so do the methods 
employed to build up 
a successful staff. C. H. Boyer of the 
National Life, of Chicago, says new 
men make the best material. He says: 
“We believe that to build and main- 
tain a capable agency force it is best 
not to employ experienced men. 
doing so you can educate your men up 
to your own way of doing business, and 
they truly appreciate the possibilities 
that are in store for a good, live man in 
the health and accident business. 
“The average man, 


Value of 
Old and 
New Agents. 


patrons of his rights and, 


By not) 


the insurance business, realizes that he 
must work hard to earn a living wage. 
If he will work just as hard in the in- 
surance business as he is compelled to 
work in other lines of employment to 
make fairly good wages, he will find 
himself in possession of two or three 
times as much income as he could hope 
to procure in almost any other line of 
business. 

“The 
agent 


that the average 
the business the 


trouble is 
does not give 


s . . | 
time and attertion it deserves and de- 


mands to mak? a success of it. He waits 
for something to turn up instead of get- 
ting out and cigging it up. Too many} 
men idle away precious time thinking! 
that the world owes them a living and 
they will get it in some way or other. 
These men usually wake up and find 
that this is a cold business world, and 
that if we would have the money on 
which to live, we must earn it. Then, 
too, there are some people to-day who] 
would sooner go hungry than work. | 
Hard work guided by good judgment is| 
the only thing that will bring results. 
“It is a mistake for a general agent 
to advertise in the papers for experi- 
enced men. He ordinarily gets the 
grafters, men who are looking for some- | 
one who is soft enough to make them| 
an advance or give them something} 
which they are not willing to earn.| 
One good man is worth a boatload of 
excuses. Take your agents from other 
walks of life or other lines of business; | 
educate them in your particular busi- 
ness and you will have dollars ultimately | 
where otherwise you would have cents.” 





Recovers Substantial Damages. 





Verdicts for substantial amounts con- 
tinue to be awarded plantiffs by the 
courts, a few of those recently reported 
being as follows: Isadore Sawitky, $1,-| 
500 for a broken thigh, Meyer Stein, a 
Rochester, N. Y., baker being the de- 


fendant. | 
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CHARLES W. FOULKE 


S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 














Claims Investigated and Adjusted for 
Insurance Companies and Corporations 





























of CHATTANOOGA, 


TENNESSEE 
















of Gem York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 




























GEORGE jJ. KUEBLER 
Attorney - at- Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


ist ite ‘References on Application siete 


Suite 720-29 So. LaSalle St. Chicago, Ill. 


TELEPHONES: Randolph 6816 and 6817 





into thinking 
is not 


INSURANCE. 





-L PAY To 


J. 
FIDEL = ronas SURETY BON DS, 
ACCI 


DON’T BE MISLED 


that INDUSTRIAL HEALTH and ACCIDENT BUSINESS 
essential in the FULLY-EQUIPPED 
INDUSTRIAL POLICIES ARE NOT FOR INDUSTRIAL WORKERS ALONE 
THEY ARE FOR THE PROSPECT WHO IS UNWILLING 
VEST A LUMP SUM IN HEALTH AND ACCIDENT INSURANCE. 
THEY FIND A READY SALE and FURNISH PROTECTION JUST 
WHERE IT IS NEEDED. 
IT WILL PAY ANY AGENT TO PUT A SOLSESTOR 
CLUSIVELY ON THIS CLASS OF BUSIN 
THE ASSACHUSETTS BONDING aa INSURANCE CO., 
the LARGEST and STRONGEST COMPANY WRITING THIS FORM OF 
IT CAN TELL YOU HOW TO MAKE MONEY OUT OF 
. DUSTRIAL or SEMI-COMMERCIAL BUSINESS. 
3 Communicate With the Manager of Our Industrial Department 
IT WIL YOU DO BUSINESS WITH THE 
MASSACHUSETTS BONDING & INSURANCE CoO. 
77-85 STATE set. 
BURGLARY INSURANCE, 
KMEN'S COMPENSATION, 
DENT, and PLATE GLASS INSURANCE 


















INSURANCE OFFICE. 


TO IN- 
AT WORK Ex 


IN- 


BOSTON, MASS. 
President 
LIABILITY, 
AUTOMOBILE, HEALTH, 











Home Office, 


DANIEL D, WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


enor F THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 













President 
ALONZO G. BROOKS, Ass’t Sec. 











HEAD OFFICE 
CHICAGO 
F. W. ‘LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 














F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident ~~ 
New England 















not employed in 
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Equitable Advantages 


SOME OF THE GOOD THINGS ENJOYED 
BY EQUITABLE REPRESENTATIVES 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,153 domestic death claims 
paid by the Equitable during 1912, nearly 98% were paid within 
one day after receipt of “‘ Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Group Insurance, 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 


A Company sufficiently large and strong to insure applicants for 
large amounts under a single policy. 


A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 


A Company whose canvassing documents are comprehensive, 
adequate and attractive. 


A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 


The Society has openings ia practically every State for energetic soliciting 
agents of character and ability. Address 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - - - NEW YORK 








| 














COMMERCIAL FIRE 


INSURANCE COMPANY 
WASHINGTON, D. C. 


—— 


Full-Paid Capital December 31, 1912 - = += $430,790.60 
Surplus to Policyholders December 31, 1912, - $704,179.37 











HE COMMERCIAL FIRE INSURANCE 

COMPANY is now doing business in the 

following States: New Jersey, Pennsylvania, 
Ohio, Michigan, Missouri, Virginia, West Virginia, 
Illinois, Georgia, Alabama, Louisiana and District 
of Columbia. 


The Commercial is represented in the above terri- 
tory by more than 500 active agencies. 


Applications from local agents anxious to represent 
a strong, progressive Company are being received 
daily. Address Agency Department, CoMMERCIAL 


Fire InsurRANcE Company, Southern Building, 
Washington, D. C. 











SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 


Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


New York Chicago Minneapolis Duluth 











Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——F oO a2-—— 


LIFE INSURANCE AGENTS 
“REBATING YOIDS THE POLICY ” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 5(10 
(With Imprint on Lots of 5,060 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 





























